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GETAWAY— Here's how the new models started for 





the New York Automobile Stiow, opening today. When 






5 
es! 


Chevrolet's first 1935 motor went onthe Th eae mal 
boss (President M. E. Coyle, teft/'tame down to watch. HOIR NOcuY WIV % 
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THE HIGH COST OF SELLING 





A Revolutionary new kind of Business Car that 
actually cuts Operating Costs up to 25%!* 












*This New Car Offers 
Fleet Owners: 


Lower rear axle ratio... im- 
proved cooling system...economic 
life of car increased 33 
] wie nan a ane S ce (. i \ / . New small-bore carburetor and 
America s first Safety Car for Salesmen ° e¢ 
NOR THE FIRST TIME, Plymouth pr a high-cost premium gasoline 
I sents a new kind of car de signed 


manifold...calibrated ignition... 
fuel consumption reduced 25 


Improved Hydraulic Brakes 


f | | | irection il cH ul ition, together longer wearing, smoother acting... 
of economical business ust with new, full-cylinder-length water life of tires greatly increased. 








Lhis Plymouth Business Coupe is not jacketing, cuts oil consumption ma- ; 
| tl body ¢t I * Niga hile the lif Hf . New Mola Steel front springs plus 
s 1) ( eT On ! té e " P 
‘il Rey seonadhr vex ite a sadioadtieat — CEOTRRY « « « WHS Us ee SS Coa new weight distribution. . . end 
that has been de igned expr ssly for pistons, rings and other moving parts salsemen’s driving tethénc. 
fect Opel itors who check operating ! positively increased, 











’ “) hye ) ] ° e , 
costs to the third decimal. Moreover, this safety Plymouth’s 


It embodies many scientific in prove- “Floating Ride” seems actually to short are other important features of this car 
ments that cast aside tradition. en miles. We honestly believe that your Plymouth is a veteran builder of 

kirst and foremo t, 1t uses less gaso- salesmen will be as ple ised with Steel Bodies. And this vear, Plymouth 
line and oil. It has a special carburetor Plymouth’s easy-riding, easy-driving introduces the very newest safety fea- 

with a new “centralizing” manifold. comfort as you will be with the money tures in their construction. 

And this new Plymouth’s high-com- that this strictly-business car will save. Ask any Dodge, De Soto or Chrysler 
pression motor eliminates entirely, with Floating Power engine mountings, dealer to give you full details—or mak: 
calibrated ignition, any need for using Hydraulic Brakes and Safety-Steel body whatever demonstration you desire 
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Washington Bulletin 


WASHINGTON (By Business Week Staff Corres ponde nts )—A 
real desire to reassure business and the taxpayer underlies the words 
of the President’s message to Congress, and will be even clearer in 
the budget message, to be delivered to Congress Monday. 

The President has been worrying considerably about eventual 
taxation if the present rate of government spending continues. 


He does not want the 4 years 
beginning with 1937 to be marred 
hy such grinding taxes that there 
might be a turning away from the 
New Deal in 1940. 


Bonus Compromise Forecast 

That explains his desperate fight on 
the soldier bonus, and the necessity 
for driving the best bargain he can in 
a compromise. The probability re- 
mains the net result this year will cost 
the Treasury in the neighborhood of 
$1.2 billions. 

Roosevelt firmly believes govern- 
ment spending is largely responsible 
for the upturn in business, wants to 
keep on, but at the same time wants 
to hold down the drain on the federal 
treasury as much as possible. Congress 
descended on Washington drunk with 
success of past and promised govern- 
ment spending which resulted in its 
election. Its fundamental attitude to- 
ward appropriations is way out of line 
with Roosevelt's viewpoint, which 
promises a continual battle. 


Earmarking the Way Out 

This clash will probably be com- 
promised by the simple expedient of 
letting Congress earmark more public 
works expenditures than it did last 
session. In addition to $125 million: 
already authorized for highways, Con- 
gress probably will provide $200 mil- 
lions more for emergency expendi- 
tures in view of the 1934 employment 
record on roads. Individual senators 
and members can claim almost as 
much credit back home by saying they 
were responsible for the earmarking 
as they could for boosting appropria- 
cons. Farley for political reasons and 
departmental heads for economic rea- 
sons dislike congressional earmarking, 
but in this case they will have to 
give way. ; 


Relief Funds Marshalled 

Plans for immediate relief will 
shortly develop. PWA has been call- 
ing in unexpended balances from al- 
lotments to various federal agencies. 
FERA funds will be exhausted in 6 
weeks and further appropriations by 
Congress must be approved by that 
tume. Meanwhile marshaling femal 
able funds will not interfere with 
PWA projects which are already in 
progress. 
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THIS WEEK 


Quintuplets that give Roose- 
velt nightmares. 


A spending Congress, a re- 
luctant President, and the 
probable upshot. 


Mr. Farley and Mr. Roper 
clash over jobs and over in- 
dividuals, 











Five Nightmares 

The bonus baby is just one of quin- 
tuplets worrying the President.  Sil- 
ver is the teething ring of a second. 
Inflation for its own sake is a third, 
and eager spenders, of the public 
works and relief schools, complete the 
5. White House nightmares depict 
all 5 im one carriage, with some 
shrewd Dr. Dafoe keeping them all 
alive. But with dawn’s cold reason 
the spectre decreases in size. Bonus 
is the only baby that really threatens, 
and there is no Dr. Dafoe for it. 


Fight Over O°Connor 

White House determination § to 
have Morgenthau dominate the Re- 
serve Board and the Comptroller's 
office, thwarted in part by refusal of 
Comptroller J. F. T. O'Connor to 
take a $20,000 job in San Francisco, 
will result in a drive to amend the 
law. The Comptroller under this 
plan would no longer be ex-officio 
member of the Reserve Board, and his 
office would be shorn of much of its 
importance. Senator Glass will lead 
a minority fight against this change. 


Plans Ready to Haich 

Looking ahead to possible work re- 
lief and construction activities in 1935, 
the recovery program has established 
several agencies which may be called 
“breeder units,” now sitting on a 
string of goose eggs in the form of 
plans which can be rapidly hatched 
if a figure and dollar mark is placed 
in front of them. FERA has rural- 
industrial housing plans on a poten- 
tial scale beyond the federal housing 
which has gone before. Soil erosion 
service has been developing extensive 
plans and has trained 1,000 college 
men in event of expansion. CCC, 





tying in with Forest Service, Park 
Service, War Department, and others, 
has a framework which can be ex 
panded by hundreds of thousands of 
workers virtually overnight 


Super Commission 

Rail Coordinator Eastman’'s desire 
to have water, air, and bus lines 
brought under drastic federal super- 
vision, embodied in bills he has 
drafted for Congress, will not be 
hurt by the proposed super transport 
tation commission approved by Com 
merce Secretary Rope r, War Secretary 
Dern, and Eastman. The new body, 
supplanting the present ICC, fits in 
excellently with Eastman’s proposed 
legislation. The only question is 
whether Roosevelt will insist on en- 
actment this session. 


Farley vs. Roper 

Jim Farley's grievance against Com- 
merce Secretary Roper for not playing 
ball sufficiently on political appoint 
ments is mounting rapidly since 
Roper’s plan developed for a big in- 
crease in personnel to take care of 
foreign trade service, trade treaties, 
and the new authorized free port 
zones. The joke about this political 
row is that the Administration cut 
the life out of Hoover's pet Bureau 
of Foreign and Domestic Commerce ; 
that now it is being restored, but ap- 
pointments to revived jobs don’t suit 
and won't suit unless Roper is side- 
tracked as the Administration's po- 
litical factotum. 


Burlew, Glavis Have Friends 

Despite denials, incidentally, Far- 
ley’s grievance against Burlew and 
Glavis, lieutenants of Administrator 
Ickes, who have been interfering in 
public works with various political 
objectives, is very real Probability 
is fear of too much fireworks will hold 
them on their jobs, though slightly 
haltered, especially as both are in very 
good graces of progressive senators. 


Income Tax Injustice 

Despite the manifest unfairness of 
permutung income tax payers in so- 
called community property states 
Arizona, California, Idaho, Louisiana, 
Nevada, New Mexico, Texas, and 
Washington—to pay less than per- 
sons with equal incomes in other 
states, no action is expected. The 
rule of automatically dividing joint 
income of husband and wife in half 
and paying federal taxes on each half, 
cuts actual payments from 24.2% to 
39.557, according to size of income 
Treadway, ranking Ways and Means 
Republican, is leading the fight for 
change, but the Administration is 
loath to invade state sovereignty on 
any new fronts for the moment. 
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View in the C. B. & Q. R. R. stock room 
where a highly efficient method of taking 
inventory was worked out. Lyon Steel 
Storage Equipment’s part in the achieve- 
ment was fundamental. It began with plan- 
ning a unit stores system in cooperation 
with their stock men. The correct layout 
of Lyon Equipment was then made for 
rapid inventory counting, and quick accur- 
ate stock issue every day in the year. 








ITERALLY millions of dollars can be saved at certain weak 

spots for American business. Under the critical condi- 
tions of today it has become urgent for many companies 
to modernize their stock control. The C. B. & Q. Railroad's 
one day inventory of 42,000 stock items offers an example 
of the potential savings. By correct methods in the stock 
room enormous economies of labor and time can be made. 


Lyon Storage Equipment Service is your specialist in the 
problems of stock and tool handling—not only for quick 
inventory, but for— 


L. Lowest effective inventory. 
2. Lowest labor cost in handling stock. 


3. Minimum waste from delayed production. 


We can cite cases closely paralleling your own problem, 


ee ee and can estimate the actual saving in dollars per month 


LYON METAL PRODUCTS, Inc., 
1001 River Street, Aurora, Illinois. 
Please send me information as checked: 
TS | soy) 

% 4 \ 





} 2 
i Ac \ 
te 4 \ 
rt “ \ 
C) (_] Storage C) 
Lockers Cabinets Folding 
Chairs 
[-] Tool Cribs Boxes Service and Display 
Counters 


L ] Send your Storage Equipment Engineer 
Name eS Oe 
Address .. 


City State 


which will pay you a worthwhile profit. Send the coupon 
below for a more detailed explanation. 


LYON 


co 
STORAGE EQUIPMENT CAVLCE 





LYON METAL PRODUCTS, INCORPORATED, Aurora, Illinois 
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PRODUCTION 

*% Steel Ingot Operation (% of capacity) 

* Building Contracts (F. W. Dodge, daily av’ge, thousands, 4-week basis) 
* Bituminous Coal (daily average 1,000 tons) 

% Electric Power (millions K.W.H.) 


TRADE 
Total Carloadings (daily average 1,000 cars) 
* Miscellaneous & L.C.L. Carloadings (daily average 1,000 cars) 
*% Check Payments (outside N. Y. City, millions) 
* Money in Circulation (daily average, millions) 


PRICES (Average for the Week) 
Wheat (No. 2, hard winter, Kancas City, bu.) 
Cotton (middling, New York, Ib.) 

Iron and Steel (STEEL, composite, ton) 
Copper (electrolytic, f.o.b. refinery, Ib.) 
All Commodities (Fisher's Index, 1926 


FINANCE 


Federal Reserve Credit Outstanding (daily average, millions) 

Loans and Investments, Federal Reserve rep’t’'g member banks (millions) 
* Commercial Loans, Federal Reserve reporting member banks (millions) 

Security Loans, Federal Reserve reporting member banks (millions) 

Brokers’ Loans, Federal Reserve reporting member banks (millions) § 

Stock Prices (average 100 stocks, Herald Tribune) 

Bond Prices (Dow, Jones, average 40 bonds) 

Interest Rates—Call loans (daily av’ge, renewal) N. Y. Stock Exchange 

Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 

Business Failures (Dun and Bradstreet, number) 


WEEKLY INDEX OF 
BUSINESS ACTIVITY 


100) 


* Preliminary + Revised * Factor in Business Week Index 
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$ New series 


Latest 
Week 
*63.1 


39.2 
$3,978 
*1,343 

1,650 


$2,478 
$18,276 

$4,£° 

$3,0% 
$883 
$98.57 
$95.51 
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Preceding 
Week 
62.1 


35.2 
$4,325 
1,315 
1,788 


97 
59 
$3,797 
$5,604 


$1.03 
$.128 
$32.46 
$.088 
78.4 


$2,486 
$18,339 
$4,630 
$3,115 
$915 
$97.45 
$95.13 
1% 

s a¢ « 
219 


j 


Year 
Ago 
68.0 


29.3 
$8,884 
1,197 
1,539 


$2,689 
$16,666 
$4,774 
$3,628 
$870 
$98.70 
$84.51 
1% 
14% 


229 


t 1930-1934 Average 


4 


Average 
1929-33 
70.9 


32.1 
$9,237 
1,425 
1,555 


$1,995 


[$14 78 
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®@ From Los Angeles to New York in just 56 hours and 
55 minutes is the record of the six-car all-Aluminum 
Streamliner train of the Union Pacific System. 

Speeds as high as 120 miles an hour were attained; 
average speed for one 508-mile run was 84 miles per 
hour; grand average speed was 62 miles per hour, 
running time. 

The less-than-forty-hour run from Los Angeles 
to Chicago will be standard schedule when this and 
its sister-trains go into regular service. 

This second Union Pacific all-Aluminum train 
has ushered in a new era in railroad transporta- 
tion. We take pride in the fact that the advanced 
design of this Streamliner train was made possible 


ALUMINUM COMPANY OF AMERICA - 


MARKS A. TREN 





1204 Gulf Bldg. 


by the use throughout of the light, strong alloys 
and special extruded shapes of Alcoa Aluminum. 

Aluminum costs less to motivate, less to main- 
tain. Alcoa Aluminum is long-lived, and when its 
day is done, it brings high scrap value. 

Many men forego the advantages of Aleoa Alumi- 
num in their business largely because it has been a 
habit of years to think in terms of other, heavy 
metals. Now is the time to be sharply inquisitive 
about things in your plant, your equipment, 
your product, that have seemed obvious to you, 
heretofore. Our engineers are ready with facts, 
figures, helpful advice. We would welcome the 
opportunity of working with vou. 


PITTSBURGH, PA. yw 


ALCOA:-ALUMINUM 
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The Business Outlook 


JANUARY 1935 opens auspiciously with automobile production 


spurting ahead rapidly in order to assemble the month’s scheduled 
300.000 cars, and steel activity at the highest level in 4 years. The 
motor show opened in New York on Jan. 5 with the customary fan- 
fare. Ford models were displayed at this show for the first time in 


many years. 


Cotton, rayon, and woolen mills are generally sold up for the 
coming weeks on business which they accumulated at prices fre- 


quently below cost. Such price 
increases as have been posted and 
are to be posted in the near future 
will not affect major consumers. 
They have amply protected them- 
selves at the cost of the mills. 
So January finds the textile in- 
dustry very busy making goods 
on a losing basis. 


Seasonal Pickups 

Farm implement, stove, refrigerator, 
furniture, and tobacco manufacturers 
are also stepping up production in the 
usual seasonal manner. Construction 
is ordinarily at the low of the year 
from December through February. 
At present, it seems doubtful that 1935 
can open even at last year’s level. 
Coal production starts shrinking in 
January, but sudden changes in tem- 
perature can easily distort the cus- 
tomary trend, as they have in the 
past 3 years. 


Eyes on Congress 
The congressional show may yet 
eclipse the best that industry can offer. 
The program arranged for the 74th 
Congress is staggering. The legisla- 
tive cue will come from the White 
House. Already, the President has 
expressed his disapproval of the bonus 
payment, though on this subject Ad- 
ministration opinion has never domi- 

nated congressional action. 


Detroit Employment Up 

Leader in the 1935 get-away is un- 
doubtedly the automobile industry, 
pulling with it the steel industry and 
motor parts suppliers. The latter have 
been driven hard by automobile manu- 
facturers who have set January sched- 
ules so high that from the December 
levels they seem difficule of attain- 
ment. Employment in Detroit has 
risen 62% in a month, from 51.9% 
of the 1923-1925 average on Nov. 15 
to 84.1% on Dec. 15. It is un- 
doubtedly higher at the resent 
moment. It hardly smacks of stabi- 
lized production which received wide 
approval a few months ago, though it 
may be too early to form an opinion. 
The motor centers may be feeling a 
bit uneasy about the stability of labor 
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relations, since the code expires at the 
end of January. But the failure of 
the textile strike and the influence of 
Washington would seem to be peace- 
ful factors. Nor did the Cadillac 
election demonstrate union strength. 


Motor Prices a Problem 

Motor manufacturers have found it 
easier to add innovations to their 1935 
models than to set a price upon 
their products. Plymouth established 
slightly higher quotations for the 
new lines. Chevrolet held back its 
trump card until the New York show. 
Ford offered some models lower than 
last year, some unchanged, some 
slightly higher. Not much clue there. 

Though the low-priced car still 
dominates the market, 1934 showed 
some encouraging signs that the pub- 
lic was ready for something better 
than mere transportation. For the 
first 10 months of 1933, 86° of 
cars sold were priced under $750. In 
the same period of 1934, 77°7 fell 
in this class. In the next price range 
($751-$1,000), the proportion jumped 
from 8° in 1933 to 19% in 1934, 


Steel Mills Busier 

The motor industry took 21% of 
steel’s output in 1934 against 19°; 
in 1933. The motivating force of cur- 
rent steel operations comes chiefly 
from the automobile centers, though 
revival in farm implement and textile 
machinery manufacture and other 
lesser consumers adds to the swell. 
The month stands a good chance of 
equalling the January, 1931, total 
when operations averaged about 44% 
of capacity. While the cotton textile 
industry loses a market in the 1935 
motor models by the adoption of 
steel tops, the steel industry gains. 
Greater streamlining also promises to 
expand the steel required per car. In 
fact, the motor industry has been the 
main factor in forcing the expansion 
of capacity in the steel industry in 
1934 and still further in 1935. 


We Lose Rank 
The very small recovery in steel 
production in 1934 compared with 
that of foreign producers caused the 
United States to become still less 


dominant than in former vears. Il 
made but 32.8°7 of the world’s steel 
in 1934 compared with 35.3° in 1933 
and 45° in the decade 1924-1943 
Meanwhile, Russia has jumped from 
litle more than 1° of the world’s 


output in 1924 to 127 in 1934; in pig 
iron, from 1° to 17° Furthermore, 
steel output in the United States in 
1934 was 46°) of 1929 tonnage, whil« 
Great Britain is back to 93°, of her 
1929 total; Germany, to 73 

The steel industry is none too 
pleased at the turn of events in its 
labor relations. Efforts to establish 
a truce appear to have failed. The 
Steel Labor Relations Board has called 
an election in 2 Carnegie plants and 
called for payroll data to determine 
eligible voters. The U. S. Steel ¢ orp 
will probably contest the decision. 


Building Figures Sad 

Latest construction data pertain to 
the first 22 days of December, and the 
showing is rather poor. The seasonal 
decline from November produces a 
long row of minus signs ranging from 
19% in public works and utilities to 
26° for non-residential contracts. 
The comparison with a year ago is 
even worse, chiefly because 1933 wit- 
nessed an extraordinary bulge in pub- 
lic works activity in the last half. 


Lumbermen Lay Plans 

The Lumber Code Authority has 
set the first quarter quota of produc- 
tion from 10% to 26° below that of 
1934, despite its confidence that de- 
mand for lumber products will in- 
crease aS spring construction gets 
under way. With price-fixing barred, 
control of production will become 
even more important in sustaining 
lumber prices. 


Electric Output Large 

Electric power production com- 
pleted the last week of 1934 with 
the honorable record of surpassing 
the comparable week of 1929 for the 
first time. The margin was small, 
but it was there. And though utilities 
are none too sanguine about 1935, 
the probable reduction in rates will 
further stimulate consumption. Per- 
haps the industry will have the good 
fortune of the Baltimore Consoli- 
dated, which found that though rates 
had been reduced, the volume of busi- 
ness and both gross and net revenues 
increased over 1933. 


Mail Order Plans 

Mail order houses are sending out 
their mid-winter flyers which often 
give the cue for retail prices. Mont- 
gomery Ward offers special sales 
prices until Mar. 15, instead of the 
usual 2-month period. Tire prices are 
excepted, being withdrawn Feb. 15. 

















Saving $25,320 Each Year 4 
From $40,978 Invested 
In Electrical Modernization | ., 


z c ma 
Here are six examples of how electrical | pre 


modernization has paid dividends. 


7A... 





1. A California paper mill invested $11,700; 
return, 32 per cent annually. 

2. A Pennsylvania drilling company invested 
$1,020; annual return, $1,920. 


' 
' 


3. A Maine manufacturing plant invested $7,000; ) 
50-per-cent return realized the first year. than 


4. A New Jersey quarry operator invested $8,000: : 
equipment paid for itself in three years. order 
5. A South Dakota lumber company invested 


$10,000; annual return, 90 per cent. 


6. An Ohio mine modernized its ventilating system 
for $3,258; 138 per cent of cost saved annually. Moto 


Other companies, that thought their plants 
did not offer such opportunities, have 
found, on careful search, that substantial 


Le savings could be realized by the right kind | ™ 
Avoiding CAPITAL IN- i oh S el Y 
= Te T =" 
VESTMENTS by operating Of Changes. Start a new scarch today. You 
obsolete equipment often may sti// uncover surprising ways to reduce 
wastes more capital than is costs. General Electric sales engineers will 7 
needed to purchase modern, —_ be glad to discuss with you any modern- | 
improved equipment. When 9 . . 
ization problems for which an electrical | 
you operate obsolete equip- : y ; 
ment you pay for modern-  SOlution may be practical. General Electric, 7 
ization without getting it. Schenectady, N. Y. 
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New Cars, N ew Hopes for 1935 


“Biogest package for least 


manufacturers as New York motor show opens. 
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money, chorus optimistic 
im- 


proved models at last year’s prices feature exhibits. 


THE curtain is up on the automobile 
show at Grand Central Palace, New 
York City, and the 1935 motor car sea- 
on. The industry's hopes and 
aspirations as well as its new models are 
in full view. 

Perennially optimistic at time, 
manufacturers anticipate the best market 
in 5 years. Nor is this wishful thinking 
on their part; confidence is well justi- 


son 18 


show 


fied. In 1934, the industry produced 
and sold 2,885,000 units, 45% more 
than in 1933. For the first time since 


30 the number of vehicles in use has 
increased (U. S. registrations are esti- 
mated at 24.8 million units). Advance 
orders placed with dealers prove that 
people are spending their money. The 
farmer, whose ramshackle car is, on the 
average, 6.7 years old, is buying again. 

Bitter Contest Indicated 

While the 1935 automotive setting 
hows a rainbow in the sky, it is no 
back-drop for a quiet love scene. Miss 
Motoring Public has many suitors, and 
the wooing seems destined to develop 
into a rough-and-tumble match, for 
many aspirants for her hand (and her 
pocketbook) have almost identical 
stories to plead, 

Meanwhile, to avoid any embarrass- 
ment at the altar, manufacturers are 
Pp shing January production on the new 
models with a zip and a zest reminiscent 





“loan, Jr. president, General Motors Corp.; Alvan Macauley, president, Packard Motor Car Co.; 


of the twenties. Apparently only limita 
tions on the delivery of 
and parts can keep them from passing 
the high of January, 1930, when as 


semblies totalled 283,610 units. Chrys 


raw miatecriais 


ler set the pace by ordering heavy as 
semblies in all divisions. General Mo 
tors, Ford, and other manufacturers 


mindful of the value of having cars 
for immediate delivery, have met 
the challenge. Whether or not a lull 
will follow the first headlong rush to 
put new models into dealers’ hands de 
pends on actual retail sales in January 
Detroit anticipates no letdown; on the 
contrary, it is believed wil 
mount month by month until the peak ts 
achieved in late spring. Precedent is in 
the car makers’ favor, for only in thc 
two depression years of 1932 and 1933 
did February production slump below 
January ; hence, they have reason to 
hope for a second month record topping 
300,000 and approaching the 1930 all 
time high of 345,961 units 
Analyze Market Changes 

Cars on exhibit evidence the manu- 
facturers’ recognition of many factors 
namely (1) the expanding market, each 
intent on getting his share; (2) desire 
of the man with a thin purse to own 
a new automobile: (3) persistent educa 
tion of the buyer for years to want 
bigger and better car; (4) continued 


ready 


assc mbli« Ss 


- ’ 
EARS TO THE GROUND—Looking forward to improvement on gains made in 1934, motor makers await the public 
to their 1935 models, which go on display today. Among those watching for the signal to go ahead are (left to right), 





OVC ( _ 
classes (5) nsistet of cy I 
on get i 1 to I 
(G6) tl in s uses, for 
iowec! pri s< } inion Hines te ct I 
volume and use idle plant capacity 

Surprising to insiders are the 1 
prices. Before the show there was 
talk about ‘making prices ! 
this evidently didn't mean choppu 
much off 1934 figures, The Ford 


nouncement of a cut ol 


models (5-window co ipe and Tudor 
sedan) and advances Of 315-3 Oo 
de I xc models was music to ti cars ot 
competitors who have to nswer 
stockholders, hence are not fi 
price w Significantly, For 
selling models remain at or near 1 
levels. The same is true of Plymo 


and Dodge 
5 cars have 
Weigh Price Problem 


On the other hand, at least 


hoisted prices $20 to $200 


Detroit has a hunch the last word 
on prices may not be Sal 1 for sever 
months It believes the automotive 
; 0 } + lik t} Pp } P 
Strategy 1S about ike this roduction 


costs have gonc up under NRA without 
proportionate upping of retail prices 
Those buyers who have in th 
pants” and must have a new car no’ 
aren't going to quibble over $25—$% 
However if prices scem to be standing 
in the way of the anticipated big volum 
in the spring, down they will go 


“ants 


More significant than pri fluct 
tions within certain classes, is the f 
that more and more manufacturers at 
moving down into lower pri grouy 


Pontiac, with only straight 8s during tl 
last 2 years, has a de luxe 6 with kt 
action and a stand 
tional springing. Hupr ol 


“ “ 
reaction 
Alfred 


Chrysler, chairinan 


Walter P. 


Chrysler Corp.; Donaldson Brown, vice-president, General Motors Corp.; and Charles W. Nash, chairman, Nash Motors Co 
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aerodynamic 6 
4-door sedan 
lowest-price ficld, featuring 60-hp. en- 
gine, nodern styling, hydraulic brakes. 
Scarcely any newcomer has excited more 
interest than the new “Packard 120,” 
built on a 120-in, wheelbase and pow- 
ered by a 110 hp straight 8 motor 
Radiator and hood, as wel! as body lines, 
are characteristically Packard. An inde- 
pendent front wheel springing system, 
Safe-T-Flex,”” is an original develop- 
ment. Torque arms from a pivotal point 
in the center of a frame cross-member 
extend to the lower ends of carriers for 
the front wheel king pins. Coil springs 
between these arms and the frame carry 
the weight of the car, the arms holding 
the king pins and hence the wheels in 
alignment. Large double-acting shock 
absorbers, with arms running from the 
frame to the top ends of the king pin 
carriers, further ease spring action. 

For the man who formerly bought 
expensive cars Chevrolet now offers the 
Master series, which carries on the “big 
ger and better” tradition. It retains knee 
action front wheels, has an all-steel top 
eliminating roof panels and moldings 
and insuring continuity of body color 
over the entire car, provides larger spacc 
inside the car and a lower floor, leans 
on the conservative side in its streamlin- 
ing, has a sleck appearance with narrow 
radiator, Fisher no-draft ventilation has 
been improved. For those who want a 

pep” car (performance—economy- 
price), Chevrolet is building a new 
Standard line, including 4-door sedan 
and sedan delivery car for light com 


| 
Graham has a 6 tn the 


mercial use. The Standard will havc 
many features in common with the 
Master—improved motor, more effective 


braking, stitfer frame, new clutch, heav- 
ier crankshaft, electro-plated pistons, etc 
Outlook for Big Cars 
Quality car makers were benefited 
least by last year’s gains because of (1) 


the country’s still restricted buying 
power, (2) fixed prices on old cars 


which gave little leeway for “trading,” 
(3) notable improvements in smaller 
cars, (4) economy and convenience of 
driving light cars around town. How- 
ever, recent jumps in the sale of quality 
merchandise and in volume of resort and 
travel business give them hope. Espe- 
cially pleasing is the result of the Lifer- 
ary Digest's recent poll which disclosed 
that 1 out of every 10 potential new car 
buyers expects to pay over $2,000 
Comfort, safety, performance, beauty, 
and economy comprise the in- 
dustry’s theme song for 1935. Comfort 
comes through improved springing (as 
in 1934, 9 cars have independently 


these 


sprung front wheels), more seat room, 
relocation of both front and rear seats 
between the axles, large luggage space at 
the rear. Introduction of the all-steel 
top and wider adoption of safety glass 
and hydraulic brakes contribute to 


it less than $800 for the 


safety. Various engine refinements re- 
sult in better performance. Streamlining 
of individual parts, more gracefully 
rounded lines, enhance the beauty of the 
new cars. Economy comes from numer- 
Ous engineering improvements. 

All these new features add up to the 
biggest package yet for the smallest 
amount of money, say the manufac- 
turers. This they are able to offer the 
public, partly because they expect greater 
volume, hence lower costs per unit 
made, and partly because they have cut 
costs without sacrificing quality by stand- 
ardizing and making interchangeable 
bodies and engines in various models. 


Labor Truce Upset 


Steel union will get its showdown 
—one way or another. 


ORGANIZED labor's no-compromise pol- 
icy on majority rule in collective ce 
gaining continues to win paper victories 
for the unions. On the last day of 1934 
the National Steel Labor Relations 
Board gave up its hope of building a 
steel labor truce on a compromise. 
The Amalgamated Association of 
Iron, Steel and Tin Workers (A. F. of 
L. affiliate) had petitioned the board to 
order elections of employee representa- 
tives in the Duquesne and McDonald 
plants of the Carnegie Steel Co. (U. S. 
Steel subsidiary). Negotiations started 
by this case had brought from the stec! 
industry an offer to recognize Amalga 
mated agents as bargaining representa- 





SLEIGHING AT DEARBORN—Ford cars are certainly as modern as any, but 
these two gentlemen who make them (Henry and Edsel) took an aged sleigh 
greet newspaper men when they came to see the 1935 models at the Ford pla 
The news men, much amused, were pushed into sleighs, too. 





tives of union workers, provided 
Amalgamated would recognize the 1 
of other worker groups to similar r 
sentation. Under this offer, charg 
discrimination would go to the s 
Labor Board, but the companies res¢ 
the right of appeal to the courts 
Company Offer Refused 

President Green of the A. | 
didn’t like the reservation, the n 
promisers didn’t like any of the 
They promised a union majority 
open election and they had the H 
decision of the National Labor Relat 
Board that representatives of a ma * 
should represent the whole force. | eee 
thermore, they had a strong revolt n Grar 
ment in the rank and file of the A ' 
gamated which has been restive un.) an ali 
conservative leadership. So the § , 
Board decided to let the issue go 
showdown, ordered the Carnegic 
elections. 

The only trouble is that such a s! 
down may have to await the s! 
processes of the courts—if labor is 
ing to wait—for the steel corporat aa 
will probably join the rubber compa c. 
(BW —Dec1’34) in that legal b 
against elections which the unions 
vited when they took their stand on 
Houde decision. This prospect is not 
couraging to those who fear a st ’ 
strike in the spring. Whereas the « se 
servative Amalgamated leaders mi; 


Fu 


(ral 


vear 


Man 


have been content with a compror ¢ 
victory and the gratitude of a President | 
whose truce talk is still talk, the 1 Exhit 
and file is in no mood to deal with eit Ny n 


compromise or lawyers 
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‘Furniture Show 


Circuit 


Grand Rapids leads off what looks like a better furniture 


vear. 


Other marts report indications of improvement. 


Manufacturers expect to profit by housing interest. 


CHING off the button that starts the 
furniture industry on a merry whirl of 

ws, expositions, marts, or what-have- 
you, the Grand Rapids Furniture Expo 
tion opened Jan. 2 with the most ex- 
ibitors, the most furniture, the biggest 
rnout in 5 years. 

Grand Rapids has always prided itself 

being somewhat of a Tiffany shop 
the furniture industry, boasted that 
vot most of the cream of the business 
high-priced and long-profit lines, But 
ring the lean years there hasn't been 
ay cream, some G.R. makers have given 
others have bid for orders with 
lower-priced lines, the more opulent 
ones have simply sat tight and waited 
storm to blow over. 

So it is important news to the whole 
idustry that, for its 115th semi-annual 
exhibit, Grand Rapids is stepping out 
again in something like the oldtime 
‘lendor. Observers take it that the 

ikers of “Tiffany” lines are expecting 

business, which means that there 

ld also be more business and better 

rices for those in the medium and low- 
! lines. 

Exhibits indicate that the followers of 

rly American models are still on top 

retailers and the householders 
Faddy, ultra-modern numbers that rode 
popularity on the tail of the 1928-29 
have succumbed to the native de- 

for solid comfort, are b 


ine 
Wes 


tor th > 


sup- 


4 


planted by items done in the less ex 
treme nco-classic and contemporary mod 
ern styles Increases in the number of 
odd occasional pieces, novelties, 
noted in the 1933 and 1934 shows, still 
continue 


items, 


While changes in style, designs, ma 
terials, etc., make comparisons difficult, 
prices apparently range in higher levels 
this year, with some of the listings indi 
cating that the manufacturers have de 
cided to stop profitless selling, others 
showing plainly that NRA codes have 
pushed up costs 

Foresee an Upturn 

Oldtimers in the furniture trade insist 
that the industry is in for some really 
big business. They point out that the 
government is extremely ‘housing 
scious, that some recovery activities deti 
nitely center around housing, argue that 


con 


resulting improvement in housing and 
the development of more individual 
homes will create a strong demand for 
furniture and allied lines. They also 
feel that a rise in the business index will 
reverse the doubling-up process, which 
has been one of the phenomena of the 
depression, so that thousands of young 
couples, married during the last few 
years and recently living with “the 
folks,” will begin to establish their own 
And they say that, as wag 
carners catch up with the bills of th 
baker, and the candlestick 


homes ° 


rrocer, the 
é 





World 

but 
th to 
lant 








Business We: 


STREAMLINED TRUCK—Safety and economy of operation feature this new 
part-treamlined tank truck, one of a fleet Standard Oil of New Jersey is getting as 


t of its $2-million vehicle purchase program. 


Built by Autocar Co., the truck 


has improved ventilation of the driver’s cab, front and rear directional signs, stop 
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marker lights, double rear vision mirrors, 4-wheel vir brakes. 


maker, they will go in for the “capital 
goods of the home.” 

Dealers who agree and arc preparing 
to cash in by building up depleted stocks 


will have to go to the shows for pr 


selection of new lines. So the ot 
niture marts expect results like thos 
Grand Rapids 

In Chicago, where the American | 
niture Mart gets under way Jan. 7, s 
multaneously with the Housefurnishing 


Show and the United Lamp Show, t 
| 


hotels report an unusu il rush of reserva 


tions For the New York show, Jan 
21—Feb. 1, 500 distributors are already 
listed, many import concerns have et 


larged their showroom space, and new 
exhibitors are clamoring for admissior 
although space in the New York Furni 
ture Exchange building is already 100° 
rented 
for the Southern Furniture Exposition 


scheduled for High Point, N. ¢ Jan 


S| ! 
THOR 


No less promising ts the o 


21—Feb. 2, and for the Far Western 
market which will be in full swing at 
the Western Furniture Exchange, San 


Francisco, Feb. 4-9 


Colored Sponges 


The bath sponge catches up with 
the bathroom color scheme. 


THE bath sponge has caught up with tl 

glorification of the bathroom. Gulf & 

West Indies Co. of New York (plant at 

Key West, Fla.) announces that it has | 

at last, discovered a way to provide yi 

with a sponge in any of 9 | 
orchid, green, sapphir 

coral, orange, 


eel chat 
ASLCI Silla cs 
ruby, qua 


peach, rose, maize I} 


| 
providing will be done—for a while at 


i i j 
least—through what makers of bath 
room accessories call “the better class 


stores It 


lepartment and specialty 
will be warmly approved by E. I 
leNemours & Ce Celloy har 

wrappers will add lustre to the sponge’s 


Prices will probably be abo 


ordinary or 


) whose 


new color 
25% higher than on th« 
sea-garden varicty of sponge of com 
parable size and quality. 

Public acceptance of the sponge in its 
new dress will cure the long-time head 


ache suffered by salespersons who hav 
tried to scll sponges against the hand 


caps imposed by the voguc for color 
harmony in the bathroom. Sponges h 





always been uncompromisingly brown 
ish—and sponges” hax 
been able to compromise with any co 
scheme. Furthermore, the more ex; 
sive types ol natural sponges have had 
tough going since the depression started | 
And, moreover, people still able to splas 
their money around the bathtub hay 
shown a lamentable preference for t! 
soft and costly sponges that come from 
Mediterranean waters 

Gulf & West Indies Co. thinks all tl 


che ip rubber 











will be changed with the arrival of the 
pastel-shaded sponge produced under 
the process on which it has patents pend 
ing—so long as buyers use good 
aud don’t bathe in strong alkalis, am 
monia, water hotter than 
ordinary flesh can stand. Neither a dye 
nor a sponge will stand everything 


aD 
s¢ a} 


alcohol, or 


L.¢ ~ kx press 


Railway Express Agency's experi- 
ment in passenger train service is 
being extended. 


THE Railway Express Agency's experi- 
mental drive for less than carload busi- 
ness at regular freight rates has turned 
out so happily in the Southeast that it 
was recently extended to Mid-Western 
territory. In June the service was in- 
augurated on the Louisville & Nashville, 
in August on the Illinois Central 


The plan affords pickup and delivery 


on express trucks, combined with a fast 


rail movement on express cars Regu 
lar Lc.l. rates cover door-to-door move 
ment. Atlanta was the first city to be 
favored with the service, which was be 
gun there in 1922. Trucking interests 
tricd to scotch the move but the Inter- 
Commerce Commission gave its 
blessing Since then all lines in the 
Southeast but the C.&O. have adopted 
the plan. Result has been to keep the 
plant busy during trying times 

The L.c.l. express rates apply to spect 
fic commodities, between specific points 
Important tonnage from tires, 
drugs, candy, rayon, other textiles. Usu 
ally big jobbing centers are selected and 
points within a 250-mile radius covered 
(This is the zone where truck compe- 
tition is most painfully felt.) On the 
L.&N. and I.C. the circle has been 
widened to take in an area with a radius 
of 364 miles 


state 


comes 


**Price Controls to the Bar” 


Most industries with pricing provisions in codes prepare 


io defend them at NRA hearing. 


Department stores, 


with Macy in the van, rally to the attack. 


MAJOR engagement between old and 
new dealers will be the hearing on pric- 
ing provisions in codes before the Na- 
tional Industrial Recovery Board Jan. 9 
Next to 7-a, the labor clause, no part of 
NIRA has caused more controversy. 
None comes closer to the fundamentals 
of economics. The hearing will be stud- 
ied eagerly by the host of legislators who 
are preparing measures to supplement or 
supplant NIRA 

Proponents of the various code price- 
control plans are expected to present a 
strong case. In support of its basing 
point scheme, for instance, the steel in 
dustry could argue that it offers an out 
standing example of successful attain 
ment of the objectives for which NIRA 
was enacted. It could show that, durin: 
the first year of code operation, its paj 
roll went up $95 millions to meet code 
wages, employment was up 3647, wag 
rates up 35°, while working hour 
were down 9.30 and 
items were actually lower, little higher 


prices on some 
on others. 
Many Enthusiasts 

Coal, another of the big industries, 
already has shown that it wants to keep 
the price cod It 
voted unanimously to have its code ex 
tended for 2 years. Most of the coun 
try’s 2,000 coal retailers, who have 
learned how to operate under the price 
controls of the retail fuel 
would balk at return to old price wars 

Of the other 263 industries that put 


prov sions in its 


solid code, 


10 


price-stabilizing plans into the first 500 
codes, many are enjoying unusually sat- 
isfactory operating conditions, can pre 
sent data to show that employment and 
wages have increased substantially with- 
out proportionate increases in selling 
prices ’ 

Industries mot manufacturing con- 
sumer goods hope to show that the 
open-price and basing-point plans have 
an established place in commercial pro 
cedure where the product involved has 
reached definite standardization. 

One group of industries, estimated by 
students of codes to include approxi- 
mately 50, remains outside this defense 
line. These industries have found price 
provisions burdensome and, in some 
cases, definitely obstructive. Either their 
products and marketing practices were 
not susceptible to such controls or their 
members are too inexperienced in coop- 
erative activities to give the necessary 
support. 

However, the forcees that are being 
marshalled to lead the opposition to 
pricing provisions in codes will have 
little need for such voluntary reinforce- 
ments. They are planning a heavy bar- 
rage of factual material, supported by a 
legal and oratorical attack that is in- 
tended to sweep the price-fixers before 
it and wipe out of all past and future 
codes any rules or regulations that di 
rectly or indirectly affect or restrict the 
free exercise of the ancient art of bar- 
gaining between seller and buyer. They 





are, of course, the department st 
they have had long and wide ex; 
in this type of warfare 
Department stores have alw 
sented any restrictions upon the 
ating of When nd th 
came into fashion, their mouth; 
National Retail Dry Goods Asso 
immediately created a special « 
to fight all “harmful” provisions 
posed codes, on the princip! 
public is entitled to the lowest | 
which any owner of wanted merc! 
is willing to sell, Despite such 
ized opposition, Channing E. Sw that n 
managing director of the N.R.D« lso aj 
claims that 254 codes of manufact t 


industries affect the buying of me: 
Re 


dise to be retailed, that store oper 
Whi 


pricing tactics 


are directly or indirectly affect 
“nearly 100 other codes.’ 
Spearhead of Attack 
Because R. H. Macy & Co. h 





many years fought for complete fre 
in pricing (sometimes taking its poli 
right through to the U.S. Su; ad 
Court), and has voluntarily acted mat 
spearhead in practically every | 
fixing battle since the codes cam W ASHI 
Business Week has talked with Wit 
officials to learn how much strengt ngs & 
Macy organization will muster for 10 © 
Jan. 9 hearing - 
The first answer is that Percy § po 
Straus, president of R. H. Macy & | — 
has not budged from the position 
took when the code price-fixing pr ~ 
lem first arose. This was that recov at 
is geared to the speed with which p: tl 
ucts are absorbed by consumers, that erg 
Nn 


such artificial device as price cont 
obstructs the flow of goods and so 
nitely obstructs recovery 

Mr, Straus argues that business is 1 
set for a faster pace, but that “the « 
plete eradication of price-fixing from 
codes under NRA its the necessary firs 
Sep. ... Price-fixing tends to monopol) 
which is contrary to the spirit of NRA 
Price-fixing is intended to and does 
crease the prices at which commoditic 
and merchandise are sold. Codes sho 
be limited to minimum wages, maxim 
hours, and the elimination of cl 
labor; most other provisions tend 
slow down recovery.” 

Hit at Many Points 

Paul Hollister, executive vice-pres 
dent of Macy's, was even more speci! 
He contends that department stores ha’ 
been forced to bear the brunt of tl 
code burden because of the vast var 
of products handled and the comple 
ities of their operating procedure. H 








disagrees with the view that compat = 
tively few codes actually cramp ti BOOST 


buying and selling operations, po reise ( 


out that, even though Macy's does » lum 
buy or sell steel as such, it buys and s NRA | 
steel toys, filing cabinets; so that, s 00 | 
where in its final selling price, it industs 
pay tribute to the steel code. He | \uthor 
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ardly a code is written that does on individual sales, but held that they proven value. Some of these aims 


rom one angle or other, affect the are selling fewer books, be achieved administratively ; others 
ions of a department store and He points out that, when “Anthony await revision of th law 
ave an effect on selling price. The Adverse” appeared amid the lush praises The recent NRA decision to det 


' 


mark-up forced by the retail code of reviewers in pre-NRA days, Macy de- price-fixing ts the first result of 
the dozen-lot minimum price made cided to feature it at a few cents above liminary sorting over of tradk 


ulsory under the retail drug code cost and more than $1 under the “pub- rules. A stand on production cot 
kewise retard the free flow of goods to lished price.” Macy customers bought awaits the January hearings. Accor 
ysumer, he contends 80,000 and the resulting publicity, ac- to Chairman S. Clay W illiams, the boar 
About the booksellers’ code, which cording to Mr. Hollister, made more has reached no policy conclusions 
; the maintenance for a fixed pe- sales for booksellers everywhere, with this, except that here, as in the cas 
f the publisher's established price the result that 300,000 copies were sold price controls, the natural reso 
new book, Macy's feels particu. in record time. No such performanc: dustries constitute a special proble: 
strongly. Mr. Hollister asserted he argues, is possible under the code Simplification a Hard Nut 
most of the book publishers are sales on other goods are similarly Code simplification, strongly fay 
( so against these code limitations. He stricted when retailers must recognize at Washington, is going to prove 
t .dmitted that book retailers make more artificial barriers tough nut. NRA has plans for asking 
‘ industries to undertake sweeping cod 


revisions to bring similar ied istrics 

* line, but official opinion is that not n 
Revamping NRA , can be done by persuasion The aut 
culties of simplifying through adminis 


nositpon 


trative action and the general op] 


While outsiders polish up their criticisms for the NRA ¢ code reopening and revision — witness 











. policy debate, official views on what changes should be‘ legal fight to prevent the Presi 
lential changes in the cotton garment 
made are already pretty clearly indicated. code— indicate that the real attack will 
; be made from the legislative angk 
h WASHINGTON (Special Correspondence) already formulated, at the beginning of A first definite move to reduce th 
\ With the series of NRA policy hear- each hearing total number af codes has already been 
hy ngs to be launched Jan, 9 in a discus- Washington feels that the policg made with the formulation of plans to 
ne sion of price-fixing, the process of re- trends which are going to be empha- reduce distribution codes from som« 
ping the industrial recovery pro- sized at the hearings have been made to about half a dozen. Also, a Feb 
roy § cram and its administration gets otf to pretty clear in the past few weeks. Ob- hearing has been scheduled to merg 
| ficial start. Announced purpose of jectives for a permanent NRA now dis light sewing codes and other as yet 
on } these meetings is to hear public criticism cernible include simplification of code codified sections of the needlework 
me nd suggestions on NRA changes, but an structures, code coordination and mer- dustry under one master cod 
a portant part of the advance news is ger to cut down number of codes, mor Major problems sure to arise wher 
ne it they will tip off Administration vigorous compliance efforts through Congress takes up NRA include ¢ 
A is on what should be done. The court action, continuance of labor regu-~ ambitions of various governmental d 
ont National Industrial Recovery Board has lations, and a weeding out of trade prac- partments for jurisdiction over the in 
er revealed that it will state its own views, tice rules that will leave only those of dustrial recovery program, separation of 
natural resource industries under thei 
at own law or laws, segregation of coll 
on tive bargaining under a new act, and tl 
mn battles of labor for more power in NRA 
> hon Separate Unit Favored 
opol\ The Commerce Department would 
NIRA like to take NRA over. So would t 
es Federal Trade Commission, which has 
ditiest shown its temper in entertaining an old 
ho | style trade practice agreement for th 
im : wholesale drug trade d Spit NRA's 
cl invitation to a fair practice code Th 
ad Labor Department wants control of th« 
labor sections of the act The answ 
to all this is that the Administratio 
presi originally constituted NRA as a separat 
ecifl { body because it di in't want to turn \ 
hha such power to any of its existing 
f th cies, that NRA favors a separate orgat 
ari ization (under board control, rather t! 
ple one-man rule) and that Donald Ri 
H berg gives powerful backing to t! 
ip ent system 
u BOOSTING WOOD—Hearings on the Lumber Code Authority's Memvenctn to po mn OF Rabanne seomece entes 
. raise (through nnienes assessment) = expend about $750,000 annually in es being seriously talked ome 
———e . ‘ . ; on terrent, however, is inability of such u 
1 ) lumber trade promotion program were held last week before A.C. Dixon (left), , 
I's \RA Deputy Administrator. The assessment would be limited to 5 cents per dustries as coal and oil to agr with 
s 1.000 board feet of lumber, and would finance much-needed stimulation of the themselves on what legislation they d« 
industry and related trades, Davi? T. Mason (right), executive officer of the sire. As a matter of fact, NRA has 
} \uthority, pointed out in support of the plan. already solved the problem in rt by 
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turning over special types of codes to 
other agencies for administration. Oil 
went to a special board, liquor to the 
Federal Alcohol Control Commission 
ind completion of a telegraph code 
would probably result in relegation of 
jurisdiction to the Communications 
Commission 

Separation of Section 7-a from NRA 
will center in this congressional session 
around revival of the labor disputes bill, 
tor which the existing Joint Resolution 
44 setting up the Labor Board was a 
substitute, However, strengthening of 
this organization as an independent unit 
would not necessarily result in removal 
of collective bargaining from NRA. 
Industry and labor will fight in Con 
gress over the rewording of 7-a. Mr 
Richberg likes it as it is 

Labor’s Tactics Foreseen 

Labor's fight for more power under 
the Blue Eagle is foreshadowed in the 
recommendations to the NRA board by 
the Labor Advisory Board, made up 
chiefly of American Federation of Labor 
officials. Demand for equal representa 
tion on the governing body of NRA 
coincides with the Administration inter- 
est in a balance of interests within the 
administrative agency. Requests for 
equal representation on code authorities 
is another matter. NRA has consistently 
held that labor should show a greater 
sense of responsibility before demanding 
further powers. Demands for the right 
to help impose codes probably will not 
be considered. Code imposition is a 
mighty and perhaps two-edged weapon 
which the Chief Executive will keep for 
himself, if possible 

Minimum wages for skilled workers 
were once opposed by powerful factions 
within the ranks of organized labor 
itself on the grounds that such regula 
tions should be established through col 
lective bargaining, and that fixing them 
in codes would leave nothing to bargain 
for and not much excuse for the unions 
The pressure for skilled minima at this 
time comes as a last-resort move to meet 
rank and file complaints that, while 
raising the pay of unskilled labor, NRA 
has lowered income in the higher 
brackets. 


Packer’s Problem 


This year’s contrasts with 1934 
will test packing management. 


Meat packers’ reports on the results 
of 1934 and the prospects for 1935 
promise an instructive test of the flexi- 
bility and versatility of American busi- 
ness Management 

Here’s the kind of business the 
packers had to organize for in 1934: 20 
billion Ib. consumption of meat prod- 


ucts, largest on record—though the 
162-Ib per capita consumption of meat 


12 


ind lard was 6 Ib. under the record; a 
new peak in slaughtering activities when 
feed shortages in drought areas pushed 
onto the market livestock that would 
normally have been held over for next 
year 

Asa result of this advance marketing, 
of the government's corn-hog reduction 
drive, and of the decimation of the 
drought-area herds by government relief 
slaughtering and processing, 1935 will 
call for sharp readjustments. Says the 
Institute of Meat Packers, ‘From a year 
when the consumption of meat set a 
record, the livestock and meat industry 
seems destined to turn rather abruptly to 
a year when supplies of meat will be 
relatively small.” 

Biggest problem will be to maintain 
employment and payrolls. Even with 
some recent slackening in operations, 
meat packers in Illinois are employing 
9% more people and paying 30% more 
than a year After the voluntary 
8% increase in packing employee wages 
Oct. 1, October payrolls ran highest for 
10 years. For November, 39 Illinois 
packers reported an average weekly pay 
of $24.11 against $21.60 for all report- 
ing industries, For the whole packing 
industry September and October employ- 
nent was larger than for any other two 
months on the government records. 

Price strategy will also be something 
to worry about next year. Higher live 
stock and meat prices are in prospect 
Public reactions will have to be watched 

Price Rises Helped 

Price increases helped packer profits 
in 1934. Swift showed a 123% profit 
increase over 1933 with dollar sales up 
2910, tonnage Mindful of 
heavy inventory past years, 
Swift promptly set aside $6.5 millions 
of its $11.4 millions net profits as a re- 
serve for such contingencies in the 
future; last year $4.25 millions was set 
aside for the same purpose. Wilson & 
Co. made its best showing since 1918 
with a profit of $3.8 millions against 
$2.9 millions in 1933. Sales rose $40 
millions from the previous year to $180 
millions, highest since 1931. Cudahy 
Packing Co. found 1934 its best year in 
the last 3, with sales totaling $151.4 mil- 
lions. On a profit of 3¢ per Ib. it was 
able to pay $1,747 


ago. 


up 8¢ ¢ 
losses in 


7,281 in dividends and 
add $220,981 to surplus. John Morrell 
& Co. earned $2.1 millions against $1.4 
millions a year earlier. Armour’s annual 
report, awaiting data from the com- 
pany’s large foreign business, is expected 
to show similar increases. 

Inventories of all reporting companies 
made substantial gains over a year ago, 
due largely to that 37% rise in whole- 
sale meat prices between October, 1933, 
and the October end of the packers’ 
1934 fiscal year 

First move to extend 1935 business 
has been made by Armour. Heretofore 
that company’s sales in California have 





been confined to cured meats and 
other items as could be shipped 
Mid-Western plants. Now ‘ 
into a position to supply fresh n 

that state by leasing, with an opt 

purchase, the plant of the Hauser | 
ing Co. of Los Angeles, one of 
largest and best-known plants or 


it 1S 





coast. Both Hauser and Armour 
will be sold there 


Branded Laundries 
Laundryowners National Associa. | 
tion launches “Approved” service | 
plan, awaits reactions. 


To ESTABLISH a_ national bras 
laundry service among its met 


Laundryowners National Associati 
just launched its “Approved Lau: 
plan. Requirements with which 
who wish to display the “App: 
Laundry” insignia must comply 
exacting that many must wait until 
plants are overhauled, service imp: 
Well-equipped laundries will hay 
few changes to make 

Applicants must first have their } 
checked by a field inspector 
physical equipment, including de 
trucks; (2) processes and supplies; ( 
housckeeping; (4) quality of was! 


for { 





and ironing of fabrics, with (5) res 
ant tensile loss; (6) whiteness retent 
(96% required); and (7) sanitat 

Subsequent semi annual 
(without advance notice), together \ 
periodic checking through test bund! 
places the pian on a basis comparabk« 
the public health system of grading] 
dairies. For instance: bacterial count ot] 
the last rinse must not exceed that 
the original water supply. 

Some Will Resign 

Progressive laundryowners hail 
“Approved” plan enthusiastically, | 
though the L.N.A. is bound to hear| 
some complaints, receive some resigt 
tions from those who disapprove of t 
caste system. Conversely, many ni 
members who are qualified for the * A; 
proved” bracket are now expected 
join L.N.A. for the prestige of ads 
tising co-operatively with the best la 
dries in the community. In the pa 
many of the better laundries, cogniza 
of slipshod competitors’ shortcomings. | 
have disapproved of certain broad cla 
of national advertising campaigns, pat 
ticularly “The Laundry Does it Best 
because some failed to ‘do it best.” 

The approved laundry idea has be 
successfully tried out in New York, N 
Jersey and Pennsylvania. In Bufi 
participating laundries reported sales 
creases ranging from 12% to 2°‘ 
within 8 weeks after adopting 
scheme. Ralph E. Dates, new presid 
of L.N.A., hails from Buffalo; hence t 
plan goes national 
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A DYNAMITE CAP 
70 MILES AN HOUR! 


You may never need to drive your car this fast, may never encounter the dra- 
matic emergency described below, but tf you do, it 1s reassuring to know what 
a vast advance in safety General Motors engmeering now provides for you 











ys THE dust and heat the careening cars They drove a speeding car over knifelike 
went flashing by, running the tests on obstacles set in the road. 
1.) - Knee-Action at the General Motors Proving 


: The tire let go with a bang. But nothing 
Ground. 

(3) happened. 

! No question about comfort—the bounceless, 
: jarless, marvelously poised glide-of-a-ride 
it over even the roughest stretches certainly 
proved that. So this time we put a percussion cap— 


Safety, now — what about thatP What hap- dynamite — inside the tire — fired it with a 


Maybe that was because the drivers knew 
what was coming, had time to get set. 











tes pens if a car piles into loose gravel at 60? switch from behind the driver when least 
ape | What if a wheel hits a ditch? An unexpected expected. 

water-filled chuck-hole and— what happens? Even this time — no violent lurch, swerve, 
oa Nothing! . stagger —no steering wheel tug that couldn’t 
‘ally, | Okeh, what’s the toughest emergency, then be handled —that car with Knee-Action held 
be ‘| —a front wheel blowout at high speed? the road under safe control — simply eased 
f tl Good, try that! down to a straight-line stop. 
rn 
d tof 
dver-f Facts like these do more than confirm progressive leadership; they tell you why your choice should 
la be a General Motors car—product of the foremost engineering, scientific and technical ability in 
Pte | the industry, and of a policy which solicits THE PUBLIC INTEREST as its inspiration and its guide 
ungs 


Jest TUNE IN! 
. General Motors Symphony 
Concerts 1 book you should read! It tells the full story 
be Sundays 8 p.m. E.S.T. ENE RAL I OR of how Knee-Action operates, why it was de 
\.B.C.-Basic Blae Network 


veloped and what it does for you. For your 
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The Unconquerable Premium 


Having survived the blows dealt it in the gauntlet of 
the codes, the artful premium industry goes on to make 
new records, prepare new defenses. 


ADVERTISING merchandise ( 
ums” to the ignorascenti) 
through considerable tribulation to face 
the New Year and the New Deal with 
equal confidence. Premiums fought off 
serious attacks during the formation of 
the and after; they expect the 
future to remove remaining restrictions 

The defense consists of-a coalition of 
forces more powerful than attackers at 
Estimates put premium 


pren il 


has come up 


codes 


hirst suspected 
manufacturing at double the 1929 vol- 
ume. Many a concern kept going these 
last 5 years through demand for goods 
ultimately given away with other goods 
The great companies fight each other for 
huge orders in this field. Both labor and 
transportation agencies now realize they 
have a stake in the struggle 
Four Kinds of Premiums 

Premiums aren't something for noth- 
ing, but “something instead of nothing.” 
They consist of wanted merchandise as 
differentiated from amusing advertising 
give-aways which the trade knows as 
novelties. Classifications are: (1) direct 
premium, single item given with a single 
purchase; (2) coupon system, accumu 
lation of trading stamps, certificates, etc., 
to earn premiums; (3) continuity 
tem, single items which finally make a 
set; (4) dealer premiums, added amount 
of the same merchandise with a large 
order, or a valuable added item such as 


SYS 


a store clock 

Industries supplying a large bulk of 
premiums are making chinaware, 
glassware, electrical appliances, flat sil- 
ver, cutlery, aluminum, graniteware, 
clocks and 
Annual wholesale value of products ts 
estimated as high as $200 millions, with 
In spite 


thos 


watches, sporting goods 


$55 millions going to wages 


that had 


of an opposition this power 
back of it, general prohibitions against 
premiums went into 30 codes, Of these 
the principal were oil, wholesal« bakers, 
mayonnaise, paint and retail 
solid fuel (coal), brewing and distilling 
In the laundry and the cleaners and 
dyers codes a similar ban was later set 
aside: in the candy manufacturing and 


Presidential order 


varnish, 


wholesale code a 
stayed the anti-premium clause 
Ash Can Ruling 

Most of the fights were on code rul 
ings and interpretations. Champion of 
the premium industry in vital skirmishes 
was Frank H. Waggoner, an attorney 
editor of Premium Practice, secretary of 


proached the wholesale trade on using 
his cans for shipping roasted coffee, the 
retailer thereby obtaining a useful piece 
of store equipment. The coffee code 
prohibited dealer premiums. The ash 
cans got by on a ruling that the NRA 
had no power to tell a shipper what 
form of container he must use, but cost 
of the cans had to be figured into the 
Recurring conflicts raged over 
Free Premium” 
in display and advertising. Several local 
boards ruled against them but NRA 
headquarters has held that such wording 
is O.K 

On May 25, last, Administrator 
Johnson signed the famous order which, 
the industry believes, indicates the Ad 
ministration’s policy for the future. It 
said that premiums lend a desirable 
flexibility to prices and “there should be 
no general provisions prohibiting” their 
use. However, they must not be em- 
ployed to get around provisions against 
below-cost they must be in- 
cluded in the cost of merchandise sold, 
they can’t be employed in commercial 
bribery, nor in devices involving a lot- 
tery, nor those involving misrepresenta 
Also pre 


coffee 


the use of the words 


selling, 


tion, fraud, or deception 


AT REGULAR FARE 
Norfolk & Western Railway. 


Seats are in pairs, can be rotated. 


miums must be offered to all 
of the same class in the trade ar 

There still remains one 
vital to other industries as to pre 
which the 9 austere gentlemen , 
U. S. Supreme Court will have to 
That is whether Congress has 
thority over business activities withi 
borders of any one state 
ing the problem are on their w 
from lower courts. If intrastate us 
premiums is removed from Wasl 
ton’s control, thousands of re 
(mostly independents) would | 
fected. If the little fellows regair 
untrammeled privilege, the big f 
will want it for themselves and w 
that prohibitive clauses are deleted 
NRA regulations 

360,000 Towels 

The premium business contin 
roll heartily along. A big textil< 
pany recently landed one order 
30,000 doz. bath towels in this m 
Silk stockings are coming forwar 
premiums. The direct premium is ¢ 
stronger than Retailers of 
given as premiums have an inter¢ 
the practice; a woman who gets 
tain design of table spoon in oatn 
may want to purchase the rest of 
set from the local jeweler 

Anyhow (say premium 
premiums have been helping man 


que sti 


Cases 


ever 


advoc at 


turers and distributors without hurtin 
the item 


the retailers. For most of 
would not have been bought at all 


ing an era when everyone was concen 


trating on the naked necessities 


S} 


First of 18 day coaches Bethlehem Steel is building fot 
The coat h i 


air-conditioned; rubber equipped irucks and rubber-sealed windows minimiz 


the National Premium & Specialty Ad 
vertising Association. Example: 
A maker of galvanized ash cans ap 


vibration and noise. Eighty-five feet long, the car weighs about the same as @ 
ordinary day coach (128,000 Ib), but seats are fewer—58. A man’s smoking 
compartment seats 8. Streamlining was not attempted. 
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1g for 
ich 3 
imiz 
as a 
oking 


N. matter how keen each 


blade, you can’t shear if the pivot pin is not 
there. That pivot suggests a certain type of 
editing which aligns keen writer y ith keen 
reader. It gives a magazine the cutting force 
that trims advertising costs and slashes 


through sales resistance. 


THE 


merican 


MAGAZINE 


THE CROWELL PUBLISHING COMPANY 
Collier's... The National Weekly The Country Home 
The American Magazine Woman's Home Companion 


Combined Circulation Over 8,300,000 


..+«- THE PUBLIC SPENDS MORE MONEY 
FOR AN ISSUE OF THE AMERICAN THAN 


FOR ANY OTHER GENERAL MAGAZINE 











’ ry. r ‘ 
Sales Tax Test? 
Retail sales shrank after New 
York’s sales tax went on, but there 
could be other reasons. 
Was it 


ment relief 


the 27 sales tax for unemploy 
etfective Dec. 10 in New 
York City that cut th 13%, 
margin over last year for the first 14 
days of December little 

than 6% for the first 20 days? A local 
survey by a representative of Bua 

Week indicated that merchants believed 
the tax had not discouraged the Christ 


retailers 


sales to more 


mas trade, particularly after out-of-town 
buyers had been exempted from the 


levy. The figures compiled by the Fed 
eral Reserve Bank of New York imp! 
that tax interference did cut into sales 


Sales tax debaters are still debating 
Opponents of the tax point to both 
the marked cleavage in margins over last 
year before and after the tax 
effective and to the fact that 
New Jersey department stores, not bur 
dened by a similar tax, did not experi 
ence such a break New Jersey sales in 
the first half of December (including 
liquor) were 10.4% last yea 
ind 9.50 up for the full 20-day period 
However, the fact that the 14-day period 
included § shop} ing days when the tax 
doubt on the 


b« cam 


northern 


ahead of 


Was citective cast some 


validity of the argument against the tax 


burden. Also, the bulge in the first halt 
may represent efforts to beat the tax 
If so, the effect is temporary. The New 


York Reserve Bank significantly with 
holds comment. Incidentally, sales in 
the New York district for the year 1934 
will be only 6.5¢¢ ahead of 1933, one of 
the poorest records of the country 

An interesting sidelight on the New 
York figures is the first indication of the 





NO WINGS—Pitcairn’s wingless autogiro flies over Washington, D. C. 


: 
relative unimportance of l.quor sales 
December, 1934, is the first month for 
which a comparable comparison can be 


made with a year ago. In the first half 
of Novembcr, the sales gain over 1933 
without 
first 20 
stor 


including liquor sales was 8%, 
liquor sales, only 6%. In the 
days of December, department 
sales were 6.39% above last year includ 
ing liquor sales, and 6.1% higher ex 


cluding such sales 


Oil Futures 


Commodity markets add 
trading lists; hope oil industry will 
withdraw its objections. 


Forty years ago a futures market for th 
oil industry was attempted but failed 
Present-day commodity brokers say ther 
reasons. Trading methods 
weren't those of modern markets. One 
major factor controlling the industry in 
that day defeated the attempt 

Oil is still liquid, carries a big fire 
hazard, is quite a different thing from 
such stable items as grains, cotton, sugar, 
coffee. But brokers think their technique 
developed enough to warrant an- 
other try at it. Members of both Com 
modity Exchange, Inc., New York, and 
the Chicago Board of Trade proposed 
oil trading to their organizations, got 
committees appointed to study possi 


were two 


has 


bilities 

Soundings on the oil industry's atti 
tude were not encouraging. The matter 
reached the November meeting of th« 
American Petroleum Institute in Dallas 
and brought forth a resolution declaring 
that an oil exchange would be harmful 


Commodity Exchange went ahead 
nevertheless, drew up tentative contract 


international News 
By con- 


centrating the plane’s lift and control in its overhead rotor, wings were eliminated, 


wind resistance and weight reduced. 


are America’s first wingless autogires, 


20 


This Pitcairn and a new model by Kellet 
though Europe has had them for a year. 


specinications, established grades 
points, for gasoline and crude 
porated them in a booklet alon, 
outline of functions and advant 
futures market; 

Accompanying was a lett 


mailed it to o 
tives 
for comment and criticism on 

But it stated t} 
ings in gasoline were scheduled 
eb 


possibly revised at the 


terms of trading 


5 on the basis outlined, ex 
industr 
gestion. Crude oil is to wait unt 
are worked out of gasoline 

The booklet 
answer to the industry's contenti 


lt + 


petroleum does not lend itself to { 


gives the ex 


Grades fixed are said 
stora 


trading 
with prevailing practices, 
be provided in licensed tank f 
oil companies. Storage charges w 
evaporation, receipts calling for 
of full gallonage by the tank own 
The holds that inte, 
in the industry makes hedging a 


exchange 


advantage rather than useless as s¢ 
.f 


Even if 75% 


few int 


people contend 
industry is controlled by a 
work and Ss 


futures can 


A support 1s 


if says, 
purpose found in 
in which there are only 19 conc 

of the busines 


likew isc In 


of which have 50% 
a single unit 20% 
where 4 or 5 companies do 75% 
business 

The exchange now awaits the 
of the oil people, fully aware that 
undertaking cannot succeed without t 
support 


Money Wanted 


Rising demand for pocket and til 
money brings a run on the mint: 


BrtTeR business, higher prices, 1 
strect car fares, more telephone « 


odd cents for sales taxes, all call 
more pocket and till money Hen 
rush of business at the mints, wh 


after loafing for 4 years of depress: 
have recently been working day 
night striking off new coins 

The run started in May, after 
serves of the commercial and Fed 
Reserve banks had been exhausted. | 
mand came with such a rush that 
Philadelphia mint immediately went 
a 3-shift basis 

Coinage and demand has stepped 
steadily since. November's record 
7.7 million pieces with a value of aln 
$5 millions, roughly twice the t 
of December, 1929, when the out 


S ) 


was 48 million pieces worth $2.2 


lions. November's biggest business 
54 million “pennies” and 12 mil 
dimes 


For 11 months total coinage of s 
ver and ininor coins amounts to $18 
millions, surpassing any full year 
to 1926. 
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Towel Supplies 





To eseape the paper invasion, 
rowel and linen suppliers invade 
laundry and retail fields. 
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iv in which ¢t mpetition ol 
er towel and napkin ts iking 
es and dry goods retailers worry 
rne competitior 
nd garment supply oO NICs 
something or ther 0 
; nendence of business. Herc’s the 
works out 
. present _ prices | 
; tough, delinted crepe towels ar 
: @ the supply towcls, renting trom] 
upward on the luxury shelf. In] 
; restaurants, styled, linen-tinishe | 
napkins ireé going on nude tabl | 
that used to be gt i by t rented 
a 
: ts of th S ly yncern | 
: irber and beauty shops, the demand 
- 
| egular supplies of percale hair | | 
: ns has been cut down by the in-|} 
, sion of narchn f s ber 
Seeking New Lines 
Results have sent the suppliers look- 
g for new lines. Most promising for 
ediate volume are mechanics wiping 
ls made of tough, unbleached cot | 
fabric, furnished at about 2¢ each | 
{ apparantly able to compete with | 
es and cotton wast« Most unsettling 
iundrymen and dry goods retailers 
: i new tries at the houschold market 
i (1) By otfering to furnish weekly 
: ets, towels, and all household flat- | ° e 
soa tow hin tontne ole) When [want an authorized 
: ement costs (2) by supplying | 


jy J osorrenthos ewe tenes) Cealer...Y Lok in the Classified | 


: of 6 or 12 assigned to them for 
ints 


; ee 
regular use, not pooled like other supply as 
mor tems G3) by furnishing infant's! Telephone Book 


) ipers On a 3-times-a-weck delivery and 


pick-up schedule; (4) by renting out 
' vork clothing such as overalls and| Recent surveys show that more 
h veralls in a servi osting only afew) than 85° of telephone subscribers AUTOMOTIVE 


si nts more than the usual laundry bill use the classified directory when MANUFACTURERS USING 
Arrow Towel & Laundry Co. of Oak : 


| Calif. has gone furthest in the| ‘ey wamt buying information. ‘WHERE TO BUY IT” 
Prominent manufacturers, im 
SERVICE 


twork and shirt supply line 











: ° . ifere ind Ee era” 
ler , Repeal Brings New Aspects many different industrie¢ Ss, recog- 
D Coat and apron suppliers have nize this wide consumer usage as 
hited by 1 H } oe . Automobiles: 8 
ed Dy repea owever, the tavern| a real sales power. They use the na ; 
+ + ie > > , Oo ee f — . \ ? y 
? e frequently calls for a type o classified telephone book to direct Dldcmobite 
' us that found more uses in speak . E 
, : ; prospects to authorized dealers. Rate 
| LS} days Customer switching is apt to s : batreries 
discouraged here. In Detroit, the Manufacturers list their trade ' 1 Ww 
n SINESS 1S brought in by salesmen oper marks in classified directories Bre 
P . 1 ° x _ ‘ rakes: Lockhee 
tot ng from a central bureau. In New wherever they have distribution: 3 [ 
- rl . . ° 7 . . ol gel 4m Glalislol san, 
: York, accounts are pooled and allotted; authorized dealers list their names ) 
juota Glass—Safety ey y: ste 


i! below. Thusconsumers are quickly 
Meanwhile, to provide off-season em aia ; I ia T E 
; < »-ctec -arby ret “t- ires: ¢ drict ; , 
yment, several Eastern garment sup st o nearby retail outlet-. $: Goodrich, Goodyea 


“Where to Buy It” Service get- 





rs, equipped to make their own 


5 tal coats, aprons, anc ! pant > es s. Dealers ans | 
coats, aprons, and duck pants, are} ults. Dealers and _ AMERICAN TELEPHONE AND TELEGRAPH 
s going to start making wash suits for the manufacturers report ? ‘ r < r | 
back tail trade this winter. Later on these . ‘ ' enicorsennnigiciig 
d : that it increases sales \, a Oey eae ee 
may be added to the rental list cele o vik tecaye otinpsclenasy ealaaintess — 
. checks substitution. ats 311 W. Washington St., Chicago (OFF 3 










“ANUARY 5, 1935 











Mortgage Maneuvers 


Courts rule against guarantee companies’ invoking the 


Bankruptey Act. 
LONG - SUFFERING, loud - complaining 
holders of guaranteed mortgages hav: 
been denied the blessing of the new 
Bankruptcy Act's section 77-b by a New 
York district federal court. This is the 
third federal decision that has gone the 
same way. Three strikes should be con 
sidered out, certainly do not encourag: 
New York state now has juris 
Two hopes remain for certil 
icate holders: (4) that general improve 
ment will return the properties to some 
sort of paying basis under rehabilitation 
efforts; (4) that specific relief legislation 
will be passed in 1935 

While nearly all the guaranteed mort 
gages cover property in (and are held in) 
New York state, the total is so huge as 
to become of national significance 
Almost $3,000 millions of the type were 
issued, which ts nearly 106% of the coun 
try's total urban mortgages c 


ippeals 
diction 


Fully 73% 
have defaulted. The income and secur 
ity of 300,000 persons have been im 
l'rust funds have been under- 
mined. Redress was an issue in the last 
New York gubernatorial campaign with 
both sides promising remedies. 
“An Insurance Company” 

The latest federal court decision 
affected a petition for reorganization of 
the New York Title & Mortgage Co 
under 77-b. This (Bu Ju 
16'24) extended to certain corporations 
the protective cloak that had already 
been thrown over municipalities, rail 
farms Debtor cor 


porations are allows d to scale down their 


paired 


section 


roads individuals 
debts, a specified majority of creditors 
assenting and federal courts approving 
Admitting the need of relief, Federal 
Judge Frank Cooper, of the Northern 
(N. Y.) District, gave what appear to 
be bullet-proof reasons for denying the 
petition 

He ruled that the New York Title & 
Mortgage was an insurance company and 
insurance Companies are expressly ‘‘ex 
cluded from becoming cither voluntary or 
involuntary bankrupt under Section 4 of 
the Bankruptcy Act 

i8 Being “Rehabilitated” 

This was just one more legal skirmish 
in a long list which includes both civil 
and criminal suits. So far N. Y. Insur 
ance Superintendent Van Schaick (pro 
nounced “Van Skoik’’) has been 
ported by the courts in acting under the 
Schackno Act to investments 
pending permanent readjustment plans 
The state permitted the formation ot 
these companies cither under the insu 
ance laws or the banking laws. Eighteen 
companies are now being ‘rehabilitated 
word) by the Insuran 


sup 


conserve 


(soothing 


26 


**Rehabilitation” makes progress. 


Department. The few companies which 
incorporated under the banking laws 
have even more to worry about. The 
threat of double-liability for stockholders 
leers at them from the future. That 
matter is now before the courts 

The guaranteed mortgage business was 
once austere and respectable It went 
haywire like everything else in the big 
bad bull era. Now executives of the 
corporate corpses are cussed for general 
conditions as well as for the dirty work 
of some company officials. One trouble 
was that investors who thought they 
were playing safe besieged these com 
panies with funds while the boom was 
They saw a refuge from future dis 
guaranteed 


on 
aster in that magic word, 
Naturally, the mortgage concerns com 
peted madly for the business. Ther« 
was a feverish race in financing new 
buildings, in new issues founded on 
bloated appraisals 
Guaranteed mortgages 
types: (1) the whole mortgage, on a 
single property which would be bought 
by a savings bank, a life insurance com- 
pany,or an individual ; (2) the participat- 
ing certificate, covering a large property 
but divided into, say, $1,000 units for 
wider sale; (3) the prudence or group 
type of bond, for which a number of 
smaller properties were tossed into the 


were ol ) 





Harria dl 
Ewin L. Davis. the new 


PROMOTED 
chairman of the Federal 
He advanced automatically 


Trade Com- 
mission. 
Jan. 1 from vice-chairman. 


barrel and mortgages of s 
nations issued on the lot 
generally involved were oth 
hotels, apartment houses, bot! 
small, and homes. The 


005¢ on each dollar for 
fund 
The guarantee companies 


sufficiently drast 
strictions, either as to oper if 
servation of reserves W! 
power of underlying propert 
and certificate 
ment under the guarant 
panies invoked a legal claus 
them 18 months’ grace. TI 
of thereaft 
one of the smelliest situatio 
entire field of mortgage aro: 
Actual Riots Provoked 
Exposure of management 


bound by 


holders det 


some executives 


investigations by the stat 
that resulted in the maulings 
malefactors. Many of the 
had been bought by the co: 
poor and their fury became 
curses and fist-shakings 
Scandalous practices incl 
certin 
| 


refused su 


ing insiders to cash 
others were 
good mortgages for bad in tl 


friends,”’ paying dividends 


} 
ocing 


serves after refusing to pay 
maturities, carrying defaulted 
closed property as assets after s 


} 


them to hastily-organized subs 


selling defaulted mortgages to the p 


nder proddings by the pres 
indignant citizens criminal action 
started. Twenty-seven directors of 


gage guarantee companies are 
indictment in New York D 
attorneys have been ordered 


after’ culprits. Following investi; 
by New York state, a congression 
mittee poked its nose into th 
Government agents have been gu: 
ing around in the odorous labyrint 
their findings are being present 
federal grand juries. It 
they have presented evidence 
that the mail-fraud laws have been 
stepped—which 
penetrate the hardest shell amon 
financial adventurers 
Properties Begin to Pay 
Despite savage attacks from 
is admitted that the 


iS Sald 


to 


is Ominous eno 


quarters, it 
York Insurance 


possible under the present feeble 
Properties are again beginning t 
and reorganizations for the ben¢ 
certificate holders are being OK'd 


the watchful eye of the courts. [1 
mill 


certificates aggregating $86 
have been reorganized 
By 


been a decrease of $162 
standing guarantees under rehabili 


the 


from the Jan. 1 total. Remaining gua 
Most ot 


s are $1,667 millions 
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\ OST PLANTS can save money 
! by preventing power waste, 
which is hidden somewhere in the 
total cost of power delivered to the 
produc tion machines—enough 
money in many pk ints to change a 
deficit into a profit or to double 
existing profits. 

There are two widely accepted 
methods of power transmission: 
Unit Drive (individual smaller 
motors) and Modern Group Drive 


(one larger motor for a group of 


machines). As an executive you do 
not need a study of your lant by 
an expert to ap preciate i facts 
graphically illustrated at the left. 
Nor to see how related produc tion 
machines can be grouped into a 


number of manufactur ing 
operated by larger 
efficient motors, at the time 
maintaining harmony with produc. 
tion requirements, : 


units 
and more 
sume 


Since certain departments in 
most plants permit of such 
ing of machines, the possibilities 5 
of reduction in real power cost 
(frequently more than double the 
power bill) are too important to 
ignore. The facts have already been 
established through case studies 
in specific plants. The ‘se are avail- 
able upon request. 

Our Red Book, free on re quest, 
tells the whole story in graphic 
non-technical terms. Why not send 
for it today ? 


POWER TRANSMISSION COUNCIL SIX, 


(SPONSORED BY MECHANICAL POWER ENGINEERING ASSOCIATES 


in association of producers and distributors of power, power 
units and mechanical equipment for the transmission of power. 


370 LEXINGTON AVENUE, 


This advertisement also appears in 





NEW YORK 


& other publications 
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Aboard the S. S. Monarch of Bermuda 


Browning Photo 


“Son, that ‘Japanese threat to the motor industry’ nearly 
called off our vacation . . . till Business Week discovered 


it was just a midget 


even smaller than the Austin.” 


BUSINESS WEEK 





highe 

A good 
credit 
those mar 
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($127 millions) was in guar- Amortization payment and full s:tisfac- posures at }¢ each, have a 





lenses by which the company steps tions of mortgages were $9 millions. of lenses and films. There are seve 
ym between and allows mortgager and Comparable progress has been announced professionals who use nothing 
« soagee to effect a revision. Refund- by the state Banking Department for ‘minnys,’” who have established 
- sh eough the Federal Home Owners’ the smaller amount of guarantees which technique very popular just nov 
( accounted for $26 millions. it is trying to nurse back to health vertising agencies and editorial 
but most use little cameras as an 
to their traditional heavy equi 


The fast lenses and ease of 


Camera Action decuetione aad Gea tena 





bulk of professional work the 
: , : i —_— . rints cannot compare in we 
Baby cameras and costly, precise, miniature cameras [*)° “ol sore es 
ihave given a new boost to photography. negatives 
4 Aside trom tl professional s 
qT , makers are busy encouraging a ing—the real miniature cameras. The cialists, and the cam ra-Crazy 
£f trend in photography toward best of them come from Germany. Their who cheerfully pay the price of 
R cameras. The new trend works names are famous among camera en- used car for a handful of complex | 
j ways in the price range For pro- thusiasts: Leica, Contax, Voightlander, machine, the miniatures have cr 
: nals and advanced amateurs, there Rolleiflex, Ikomat,  Plaubel Certo, several new uses. Engineers and 
miniature cameras running into the Exacto. Where ordinary cameras use a tractors use them for construction 
ireds of doliars; for vacationists and 6.3 lense, or a 4.5 at best, their special quences—thousands of Leica shot 
ungsters there are new models, both lenses run down to 1.9, and up into corded the growth of the Empire State 
x and folding, down to 39¢ three figures in price Building 
The small cameras are cause and effect Taking pictures little larger than an Movie Auxiliaries 
of a new popular interest in photog- air mail stamp, these precision instru The movies use them while scouting 
phy. A contributing cause is a wider ments use 35mm moving picture film for for locations, as a test of exposure cor 
e of photography commercially. News- the most part, owe much of their tech- ditions before shooting with the mov 
rs and magazines carry more photo- nical excellence to the improvement in cameras, as a record during the filming 
craphs, especially of the “candid camera” cmulsions. They depend on fine-grain of a picture for action stills. The min 
variety. Advertisers are using photog film that can stand the great enlarge- tures take the sai films as the big 
y to gain realism through unposed ment which the tiny originals demand. cameras, use the scraps which otherwi 


tion shots of cigarette smokers and A contributing factor in their success is are wasted, save time on the set becaus 


utomobile owners the improvement in fine grain develop- sound and action need not be stopped 
New Lamps Popular ment. take stills. 

New films and new developments Professionals like the miniatures b« The picture stars themselves use t 

ave helped. The combination of super- cause they are handy, load with 36 ex- as personal cameras. The develo} 


sensitive film and the Photoflash and 
Photoflood lamps have made possible 
snapshots at night. Steadily rising sales 
of these new lamps would indicate that 

ny parents have been catching cutc 
little Junior unawares 

The very small, very cheap cameras 
re of course not “miniatures” to the 
trade, but “babies.” They appeared a 
ear or two back, offered astonishingly 
good results, considering that they are 

lly toys. Two makes, Norton and 
Univex, sold thousands at 50¢ and 39¢. 
They owe their low price to their sim- 

ity of construction and the use of 

Ided plastic for the case. 

Last August, Eastman itself saw the 
irket, introduced the Baby Brownie, a 

ul but practical modernized box 

iera made of moulded plastic, taking 
pictures double the size of the toy 
cameras, selling for $1 

The Trend Is Real 

The trend to more costly cameras is 

l. From 1920 to 1931, the average 
unit sale of amateur cameras dropped 
steadily, largely due to manufacturing 
economies. But in "32 and °33, depres 
ion years, the average sales check rose 











sharply, although there was no increas« 
retail prices. People were picking - 
higher priced cameras. ; CAMERA PROGRESS—Development of compact, handy (but costly) miniature 
: , > . f : " : 
A good share, but by no means all, of cameras with high-speed lenses capable of fine precision work has given new 
the credit for this increase should go to interest to amateur and commercial photography. One of the big, but still popu 
those marvels of precision manufactur lar, graflexes is shown here with 3 of the new miniatures. 
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AMERICAN PLANES FOR GERMANY—A Boeing transport at Berlin’s big Tempelhof Airport. 


to Luft-Hansa airline reflects 


(which United Air Lines uses here) 


ot electric exposure meters (costing an- 
other $35) together with the use of 
built-in range-finders makes them fool- 
proof once the use of the various knobs 
and gadgets is learned. Society is going 
in for miniatures in a big way; they are 
seen at horse shows and hunt meets 

The Yale and Huntington Libraries 
use Leicas for copying rare books and 
manuscripts too valuable to be handled. 
A 200-page book can be copied for a 
dollar or so, a process which would be 
prohibitive with other film or copying 
devices. Anticipating a demand for this 
sort of work, Leica announced a special 
250-exposure model this year 

Besides the makes mentioned, East- 
man imports the Pupille and Vollenda 
from its Dr. Nagel Werke at Stuttgart 
The Pupille does not sport all the a 
cessories of the Leica and Contax, sells 
for considerably less, fits the market be 


_ > 2 iets 


the increasing use 


tween the super-experts and the talented 
amateurs. The Vollenda is still lower 
priced, a compact little camera taking 
pictures lis x li’, putting 16 exposures 
on Vest Pocket film. 

This Vollenda has been taken up by 
the Gannett new spapers for use as a fe- 
porter’s camera. Fitting easily into the 
pocket, simple to operate, it gives Gan- 
nett reporters a chance to get many pic- 
tures which won't wait for a photog- 
1 ipher. 

Many magazine editors, photo- 
graphically inclined, have bought the 
more expensive outfits to get field illus 
trations, snap informal groups indoors 
or out, even under artificial light with- 
out flash bulbs. 

As a market, the costly miniatures are 
numerically negligible, but their influ- 
ence on the new popularity of photog- 
raphy is considerable 


Aviation’s Banner Year 


Air transport companies are 


spending $14 millions cur- 


rently, government orders are good, and individuals 


bought 500 ships in 1934. 


THE aviation industry is standing pat on 
the machinery which it bought in the 
1928-29 expectation that the airplane 
would take a place alongside the auto- 
mobile as a means of popular private 
transportation. For the Lindbergh 
flight to Paris and the big boom were 
concomitant, and the builders of air 
planes got ready for a big demand which 
has not yet come, 

None the less, 1934 has been a ban- 
ner year, despite the fact that as com- 
pared with the automobile, the airplane 
is still a tailor-made job. The transport 
companies are spending close to $14 
millions for aircraft alone, in their cur- 
rent program, the Army has just ordered 


30 


$7 millions worth of planes and much 
more is in sight, while the aviation end 
of the Navy's forthcoming program has 
tempting possibilities. Private ship sales 
are picking up, may reach twice as many 
built in 1934 as in 1933, say 500 for 
the year just closing. The accessory 
business is excellent, Sperry instruments 
and Fairchild cameras reporting pleasing 
orders in hand. 

The big transport contracts include 
Pan American Airways (the transoceanic 
transport service) with $4,349,000 in its 
current program. This includes 10 new 
clipper ships, 4 of them Sikorskys and 
3 Martin fying boats. There are also 
to be 6 Fairchild amphibians, 6 Lock- 


The 


of American 


of thes 
aircraft 


sale of 4 
commercial 


heed electrics and 6 Douglas tra 
Two of the Sikorskys have alrea 
flown, the first of the Martin flyin 
has actually been flown in tests 
6 Douglases are already in service 
West Coast of South America. 
The United Air Lines 
approximately $5 millions on 
ings, of big transport type. N¢ 
of this ambitious program is con 
TWA is spending a total of $ 
000 for 41 Douglas transports, 
TWA, 8 for the subsidiary Easte: 
Lines and 4 for the subsidiary G 
Air Lines. The EAL is also remo 
its Condors. The Douglas order is 
along, some delivered and in ser\ 
More Big Contracts 
The American Air Lines has 
way a $2,500,000 reequipment pri 
about to be completed, includin; 
Douglases, 10 Condors (6 of 
sleepers) and 10 Vultees. Three 
of the Douglases and 4 or 5 of the ' 
tees are built; the contracts ar« 
along. 
Aside from the four big trans 
lines, private buying accounts for a 
siderable if slow increase in totals 


are spc 


figure that will not be available unt 


some time this month, but is c! 


to 500. 


son celebrated the delivery of its 6 


i-passenger cabin plane just a mont 


ago. Waco, Fairchild and Monoco 
are also finding that 1934 was good 
The big customer of the airp! 
manufacturer is, however, the Unit 
States government. The Army 
tracts in the past few months total o. 
$7 millions, one going to Consolidat 
Aircraft for 50 pursuit ships (to 
faster, this time, than the bomb 
which got a little ahead of the purs 
ships in speed, recently) and the lar; 
Army order in years to the Northr 
Corp. of California (a division of Do 
las) for 100 attack planes. Glenn 
Martin’s $3-million order for 81 bo 
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The builders of planes for pr 
vate use are doing very well, and Stir 
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es Last 


f rders 


summer makes the total Army 
»41 for 1934. All this indicates 
srobable beginning of fulfilment of 








’ be E ker advisory board's recommenda- 
ha tion th at the Army should build up to 
> 300 airplanes by easy stages over a 
. riod of yee irs. 
. Navy Lays Plans 
The Navy is going ahead steadily on 
its moc odernizing campaign. It has used 
- of its $74 millions of PWA 
s oney, under its re-equipment program. 
Its new plans are now in the hands of 
the Bu idget Bureau. Meanwhile, the 
Navy has been buying small lots of 
Grumman utility ships, and is doing a 
lot of experim renting. Navy orders in 
large number of airplane plants are 
put together behind high fences | 
locked doors. 
In the export field, the discussions | 
he Nye investigation have not yet | 


eet ply into annual totals, but many 
nies, enjoying good export trade 
past and with future prospects, 
looking to the construction of for- | 
factories, or at least foreign as 
nbly plants. 


Whiskey Bets 

Gambling in bonded warehouse 
receipts annoys big distillers, but 
the game goes on. 


DISTILLERS are casting around for means 
ppress speculation in bonded whis- 
ey warehouse receipts. The public has 
een warned by Joseph H. Choate, Jr | 
f FACA, and by James M. Doran, of 
e Distilled Spirits Institute, that the 
hances of losing are much better than 
winning. Until speculative production 
of whiskey is curbed, gambling in re- 
ipts probably will continue. 
Small distillers looking for quick 
profits are at the bottom of the racket. 
and large, it’s perfectly legal. The 
ee Securities Act doesn’t cover this 
type of security. Some state laws do, 
thers don’t. In still others, the sale 
nd exchange of receipts is limited to 
licensed liquor distillers, rectifiers, 
wholesalers. Thousands of barrels of 
whiskey have been sold to the public 
rough warehouse receipts by brokers 
1 dealers in cahoots with fly-by-night 
istillers. 
Responsible firms hope that they can 
lean this up without courting more 
gislation or even monkeying with their 
but are just a little bit worried 
hether this may bring them up against 
anti-trust laws. A committee of the 
Distillers Institute is considering various 
oposals. One would limit the nego- 
bility of the warehouse receipt but this 
mes in conflict with such state laws 
require full negotiability. 
Too much, or too little, whiskey is a 
roblem. 
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The Great Gold Test 


New Deal’s monetary policy goes before the Supreme 
Court with lawyers betting 19 to 1 that Resolution No. 10 
will be upheld, that payments originally due in gold will 
continue to be made in New Deal dollars. 


SHapes of the Grant Administration 
will stalk through the Supreme Court 
when that august body sits Jan. 8 to 
hear arguments on the constitutionality 
of Joint Resolution No. 10 of the 73d 
Congress—the ‘‘gold clause resolution.” 
Not since the greenback squabbles of the 
reconstruction period after the Civil 
War has so momentous a monetary ques- 
tion come before the bar 

The resolution is one of the 3 legs 
upon which the New Deal's monetary 
policy rests; the others being the Anti- 
Hoarding Act under which the govern- 
ment took over all gold and the Gold 
Reserve Act of 1934 which included 
authority to move dollars up and down 
between 50¢ and 60¢ gold value 

Cummings Argues Case 

It said, in effect: Since the govern 
ment has taken gold out of circulation, 
there is none to be paid, and since Con 
gress has made all other money equal in 
buying and debt paying power anyway, 
people trying to insist upon gold pay- 
ments obstruct the power of Congress 
to say what is money. Therefore, those 
clauses “$——— in gold coin of or equal 
to present standards of weight and fin 


ness ’ are hereby cancelled, erased 


from all existing contracts and are not 
to be put in hereafter 

Since these cases represent the New 
Deal's biggest legal test to date, Attor 
1ey-General Cummings will argue them 
for the government, making his first 
personal appearance before the supreme 
tribunal since taking office. So impor 
tant is the test that, upon petition ot 
Solicitor-General Biggs, all cases invols 
ing the issue are being consolidated for 
speedy and conclusive settlement. The 
solicitor’s petition stressed the urgency 
by citing that $95 billions to $125 bil 
lions of bonds, mortgages, leases, notes, 
contracts—both private and public—de 
pend upon the decision for their value 
The Attorney-General and 6 assistants 
signed briefs filed for the Justice De 
partment. 

Cases of Two Types 

Cases involved are supposed to cover 
all phases of the gold clause as it ap 
plies to private and domestic contracts 
Perhaps unternational government 
angles will require further adjudication 

Two principal types of cases are rep- 
resented, One seeks to make the gov- 
ernment pay $170,634 New Deal dol- 
lars for $106,300 gold certificates turned 
in after protest under the anti-hoarding 
law. It is expected to go beyond the 
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gold clause resolution and challenge 
Citing coal seized 
emergency” of the war, for 
which the government was forced to 
pay full market prices, attorneys will 
depend upon the due process clause of 
the Constitution and contend that the 
government must pay market prices for 
gold insiead of the $20.67 that was paid. 

The other cases deal directly with the 
gold clause in obligations, one govern- 
mental, two private. A holder of $10,- 
000 called Liberty bonds seeks payment 
of $16,921 in 59¢ dollars. Bondholders 
of the St. Louis, Iron Mountain & 
Southern Railroad, subsidiary of Mis- 
souri Pacific, think they should get $1.69 
of value for each $1 of bonds sur- 
rendered under any reorganization of 
the line. Norman C. Norman, holder 
of a $1,000 bond of the Baltimore & 
Ohio, wants the same premium over the 
face value of his coupons. 

Principal argument on the gold clause 
angles is expected to center on the latter 
case, the plaintiff in which is known to 
NRA, if not to the Supreme Judiciary, 
and his father’s 


ol. 
POid seizure as e 

gold seizure as well 
during the 


because it was his 


















NEW DEAL CHAMPIONS—Attorney-General Homer S. Cummings (right) 
will personally represent the government in the gold clause cases, confers 
G. Stanleigh Arnold, who will be chief Department of Justice prosecutor in 
NRA code compliance drive. 


(C. M. Levy) jewelry man 
concern that refused last July 
$100 expense levy under th 
jewelry producing industry cod 
wise he is notable as a writer 
to newspapers complaining of 
tration policies and actions 

Contention in this case 
only that the gold clause 
the obligation; that it does not 
gold payment, but enough cur 
equal the price of 25.8 grain 
for each $1 of debt. It will 
avoid questions of constitutio: 
the anti-hoarding and gold re 
laws. 

Court Lacks Precedent 
There is little background up 
the attorneys or judges can rely 
looks as though a decision set 
own precedent and one whi 
stretch its influence far into th 
of the country’s monetary prin 

inevitable. 

In the Civil War 
clause was upheld, but in thi 
there were greenbacks and sp 
was decided that a contract s; 
specie payment was good. Tod 
is no gold money and all currer 
equal value in paying debts. 7 
also a recent English case in wh 
House of Lords reversed lower 
to hold a gold clause enforceable 
again, in England a debtor can get 
and a creditor can benefit from 
ing gold, whereas in this count: 
isn’t any gold available and any 
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+ could only get the old $20.67 





oa value for it anyway. Further- 
P : British government obligations do 
» carry the gold clause, nor does the 

$0 «. of Lords, as a court, pay much 
sae to public policy. The “great 
to the greatest number” angles 

sh ¥ be introduced into the pending 
n by the government's attorneys 

would mean nothing to the House of 
Lords. Having decided a case against 
licy as a court, that body would 


ely go back into legislative session 
41 repeal the law or change it to ac 

} with the decision. And it has no 

tution to restrict it. 

Can Outlaw Contracts 

[here is no question about Congress’ 
nower to write laws that outlaw existing 
srivate contracts. Note the case of the 

n who took a railroad pass as com- 
pensation for an accident only to have 

Congress enact a law making passes il 
legal and so take his compensation away. 

In such cases, however, the injured party 
has had the right to seek damages. 

But for the Supreme Court to allow 
reditors any redress in the gold clause 
ses would defeat the purpose of hav 
g the gold clause cancelled, 

One of the principal motives of dollar 
devaluation was to relieve debtors from 
paying old debts in dollars harder to 
ect than those originally borrowed 
Should the gold clause stand, $100 bil 
lions of debt would become $169 bil 
lions, making the debtors’ lot wors¢ 
than it was because of the fall in prices 
Such an outcome, combined with a deci 
jsion on gold certificates requiring the 
government to pay market prices for 
gold taken over, would probably lead to 
abandonment of the entire dollar de- 
valuation policy. 

What that would mean to the New 
Deal through resumption of deflation, 
relapse of prices, surrender of foreign 

im trade advantages, is in the minds of the 

legal fraternity when it speculates 19 

to 1 against the Supreme Court uphold- 

ing the gold clause. That is the result 

of a canvass arnong lawyers who have 

read the principal briefs presented in 
ie the cases and it is in spite of the fact 
mm that most of them feel that the briefs 
show a good case. 
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Chain Expansion 


me Possipitities for further chain store 
expansion apparently are greatest in the 
South and Southwest, a recent study in- 
dicates. Ten leading clothing, specialty, 
and other non-grocery chain companies, 
having 6,388 stores, were included in 
the analysis—made by Weingarten & 
Co. The population per store through- 
out the country averaged nearly 20,000, 
wa anged from as low as 13,700 in New 
iam England and the Far West to 14,200 
iam in the Midwest, 21,000 in the East, and 
200 in the South and Southwest. 
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advertiser who sells goods in the midwest market 
The above chart is proof of its effectiveness 
Major executives desiring detailed reports of these consumer surveys 
made in their particular tields will be supplied on request 


and economical coverage 


The chart on the left shows the increase 
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' a SURVEY : fi 00d and decrease in brand preference for 
7 a products in the midwest market 
—_—__f 90 = Ten leading brands of ten different 
- or types of commodities were studied as to 
— so & their change in BRAND PREPFER- 
/ z ENCE during the fifteen months from 
——— 7° a May 1933 to August 1931 
w +] rm 
2,’ = The result of the survey showed that 
- ey 60 2 the products advertised over WLW 
és a INCREASED an average of 109.3°; 
2 — eS in brand preference during those fifteen 
o7 
- < months 
e/ 4 — 
_ = : 40 = Those products not advertised over 
Ad z WLW showed an average DECREASE 
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—— <4 SS 30 & in brand preference of 13 for the 
$/ < same period, 
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MAY 1933 AUGUST 1934 
@ Powered by 500,000 watts, WLW is the logical choice of the radio R 
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THE CROSLEY RADIO CORPORATION 
CINCINNATI 


POWEL CROSLEY, dr., President 





THE HAND OF THE 
TAX-GATHERER 


ezacts from companies inthe Associated 
System an annual toll of $10,966,000 


44 


Taxes 


TOTAL of 44 different 

kinds of taxes are levied 
upon companies in the Associated Sys- 
tem. There are in addition, many fees, 
duties, and levies paid to regulatory 
bodies, as well as indirect taxes included 
in the prices paid for manufactured arti- 
cles. Here are a dozen of the 44 taxes: 


real property stamp taxes 


gross revenue generation 
income personal property 
3% energy asoline 

capital stock en 

franchise license taxes 


Taxes on Associated companies 
amounted to $10,966,000 during the 12 
months ended September 30, 1934. This 
amount represents an increase of 26% 
during the preceding 12 months, and an 
increase of 68 % since December 31,1930. 

If this $10,966,000 could have been 
passed along to customers instead of to 





governing bodies, it would have been 
sufficient to supply free electric service 
for one year to more than 325,000 resi- 
dential customers. 

The possible effects of increased taxa- 
tion on utility investments was one of 
the reasons for the Plan of Rearrange- 
ment of Debt Capitalization of Associ- 
ated Gas and Electric Company. The 
purpose of the Plan is to provide a means 
of insurance against adverse develop- 
mentsand to protect the inter- ~ 
ests of the more than 300,000 
Associated security holders. 


ASSOCIATED GAS & 
ELECTRIC SYSTEM 


ITHACA, NEW YORE 








After All... RESULTS are wnat 
YOU WANT FROM RADIO ADVERTISING 
WLW GETS RESULTS 
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MALLORY gives! New Products 
keener vision to the | New things, new ideas, new dy<ign, 
X-Ray eye of science | new packages, new manuf a tring 


and marketing methods. 






WEBSTER SYSTEM IS 
COORDINATED WITH 
AIR CONDITIONING | 
“Heating and air condition- | 


ing systems synchronize per f 


CORROFLEX is a new combin 
ping, made of tough paper tl 
rugated to form a protective 

can be folded and tied like 
Kraft paper without cracking 
ting, reduces the protective wra 
goods to a one-piece Operatior 


fectly in new Reynolds 
Arcade,”’ Building Manager 
declares." Moderator system 
meets varying indoor and 
outdoor conditions to sup- 
plement fixed temperatures 
under air conditioning 
Tenants well pleased.” 


NEW ARCADE saves | 4 nee 
27 P. C. ON HEATING tress cfs ite mrkcd sygteet plete clothes washing snd enn 


that is designed to fit on an 
Wh old Reynolds Arcade was For one company, Mallory’s application : § an 
scond te SH, emilee oabeend thet 10. of Mallory Tungsten sheets in modern | jn standard stationary wash 

story modern Arcade would consume X-Ray targets ae © Cn geass 
8,700,000 steam Ibs. annually. Webster in X-Ray construction and efficiency. 


Moderator Control cut that estimate 27 per | Let Mallory metallurgists and engineers 
cent during severe 1933-34 heating season, | bring a broader vision to bear in the solu- 
and gave Rochester best heated building in | tion of your problems. 

city... Ask us to study your plans or survey | 

your ‘heating system an report on possibil- 
ities of savings and improved heating with | 
Webster System. No obligation. 


IMPROVE! D 
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To speed production, facilitate 

or removal of address plates, the A 

dressograph-Multigraph Corp. h 

doned the conventional rect 

shape, cuts the long edges of 

in RADIO, ELECTRICAL, plates in wave design, offers the 
AUTOMOTIVE AND the name Serpentine plates. 
INDUSTRIAL FIELD 












A DuUREZ-MOLDED removable s 


| for cans containing cleaning fi 
ALLO we padded top which, turned in one di: ) PEARL F 




















Syetemeef tion, is moistened and made rx Kokichi 4 
| ' - e 
Steam Heating ELKON | removing spots from fabrics, is — F 
t > , riced pea 
“‘Controtied-by-the-Weather”’ off the other way i 
Warren Wesster & Co., Camden, N. J. P. R. MALLORY & co., Inc. : 
Pioneers of the Vacuum System of Steam Heating INDIANAPOLIS INDIANA A NEW device perfected by Mine 
Branches in 60 principal U. S. Cities Established 1888 Cable Address Pelmallo Appliances Co. rings an electri Nicke 
| when the amount of poisonous ws 
What are the crisis points in national policy for today— | monoxide present in the air in gar: Stainless 
I ] = . 9 chemical plants, etc., reaches the ' money ¢ 
and for the period just ahead? — .| point. help to | 
How will the mass decisions of today and tomorrow | Jow, STaTE COLLEGE has experi NICKEL h 
affect you—your children—all of us—in the coming a all . the Raschi what Rol 
. eo ° ° a , > cc y if t WI 
years? Every citizen who has anything to gain or with clay tiles of the ascmig ring ‘yj 
lose in the years just ahead might well take a few for filter-bed material at sewag Internatio 
hours to read and ponder this significant new book: posal plants, considers them so eti ness impr 
that manufacturers of clay produ opening t 
_ . , x Y . sah 5 , at . the applic 
AMERICA’S HOUR of DECISION | * 2 market in the making pli 
with on 
by GLENN FRANK = aa 
. es — THE new Sedgwick electric roto-\ Stanley ¢ 
263 pages, 5x8, $2.50 : . a, 
for carrying materials or supplies nder the 
H' _ ee secre floors is equipped pr _— 
the economic and political thinking of this country safety devices that automatically stop t trons 
~wr i Pad . It defines the problems that face us It shows how : é ¢ 
wer This Hy _ k this new and complicated civilization we have built d motor when the carrier is overload nearly | 
‘s OOR mands changes in our habits of thinking in the fields of : . . 77 mil 
p on onomics and politics It points out the fallacies of ths has contents projecting into the S millior 
. positions of revolution-crying radicals and of die-hard . for 19334 
Ihe explanation in the pro reactionaries J é 
logue of the difference be : THE Wynantskill Manufacturing ‘ p million Ib 
e “ec ( ‘ this ynstructive document is doubtless destined t " F ni - s - . “y cimnt 
ota , pe a pres: go BP n take its place alot aide He han le “ The iceltanion polishing cloths, formerly folde | i} t10n 
é ¢ st : to Liberty Henry A. Wallace's New Frontiers and . , ' . ~ base vea 
economy ther governmental treatises as a conscientious effort to Ww rapped flat, now are rolled and ws | wh 
The four propositions re Pe ee —St. Louis lohe-Democra: under pressure 5 to the pack into < 7 
garding Force in Chapter | phane tubes, from which they cat J se, in 
Ihe four necessary steps to _ sini ‘ removed one at a time as needed » to 1 
preserve our democracy in Send this McGRAW-HILL ON-APPROVAL Coupon | ne in I‘ 
Ss F crisis MeG -Hill Book Co., rp, 200 W. 42 & x ¥. € : - c nt 
Gunes OF crless. ee ee ne oe oe oe . 2] THE DuChemin Corp. offers an a ption 
“he ; : ’ > Send pn Frank America’s Hour of Decision for 10 day . t ak 
_The nine fundamental amination on approval. ia 10 days I will send $2.80, plus few matic electric hot water heating sys ive am 
rights the public has in its nts postage, or return book postpaid. (We pay postage on . . ‘ O! 
pe ome rders accompanied by remittance in competition with those using « “ C 
Phe eleven steps we must feeme fuels, where the rate for current ny 
take in the period just ahead adare per kilowatt hour or less Echoes 
to preserve the good in our gation m. 
oot _ ° 2 1 Sta + . i 1 I 
traditional economic and : | To prevent tarnishing of silverware } ivy ust 
political set-up and to serve r : -ab j ~ : buried in 
the present and future needs = | in cabinets or drawers, the Columbia R : \ 
of our country. 4 pose ade bea : | fining Co. offers the Silver Sentry, w cks, ref 
» appr ai r ] an anaia mily ‘ ‘ ~ d . 
’ iil 3 | absorbs the tarnishing gases. ny an 
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Wide World 


PEARL FARM—Part of the Kogasho Bay farm of the Japanese “Pearl King,” 


Kokichi Mikimoto, whose realm covers 14 sea bays containing some 10 million 


cultured pearls. 


Mr. Mikimoto has built up a big international trade in his low- 


priced pearls, noted for their close resemblance to the accidental product. 


Nickel Cashes In 


Stainless steel trains, more metal 
money and some “preparedness” 
help to boost nickel output. 


NICKEL has derived broad benefits from 


what Robert C. Stanley, president of ° 


International Nickel, calls “general busi- 
improvements rather than from the 
pening up of new industrial fields for 
the application of nickel”"—a distinction 
with only technical difference, for Mr 
Stanley classifies stainless steel trains 
“general business im- 


ness 


ler the head of 
provements” rather than new applica- 
tions. Ten months’ nickel production 
s nearly 103 million lb., compared with 
’ millions and 49 millions respectively 
for 1933 and 1932; the 1929 top of 112 
llion Ib. may soon be passed. Con 
sumption is just about double 1926, th« 
base year for many present calculations. 
The big jump in 
rse, in stainless 
»to 15% 

in 1934, 


consumption is, ol 
from 1 1n 
of the doubled total vol 
30 times as much. Con- 
mption of nickel alloy steel by auto- 
tive industries, about equal to that of 
6, comprises 20% of 1934's big 
tal 


Ste el, 


Echoes of the Nye munitions investi- 
gation may explain the fact that the 
of nickel in munitions is 
ried in the general total. The big 
tocks, reputedly being built up in Ger- 
ny aa elsewhere, which Mr. Stanley 


iV y use 
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feels are exaggerated, do not figure in 
his summaries. Other interesting phases 
of the nickel story are the increased use 
of nickel coins all over the world; Can 
ada patriotically uses 1006¢ nickel, the 
United States 60%, in the 5¢ 
piece. Other countries are using nickel 
for coins of larger denomination 


about 


Lead-Silver 


Rise in silver prices fails to show 
Its 
duction is not greatly stimulated 
and total stocks show small gain. 


expected effect on lead. pro- 


WHEN the price of silve 

SO‘ by rovernment decree (tt 

about 35¢ an ounce in 1933 to 643 
$4) it was expected to hav 

found effect on baser metals in wl 

ores it is found—esp« ially lea Yo 


end statistics do not bear 


Domestic lead-mine « 


1934 ts estimated at 


sumption 
for 
as compared wi 

an inadequate gain 


increase were d to better 

gold prices, wl h it is not Moet 
: ~ 

production in genera has radically 


throughout th whol mini 


and lead has 


of the regular group, for 


clined 
not been lifted « 
total | 
20.000 


world 
stocks increased only tons 
1934, the smallest increase in mat 
years 

The lead 
from 120 oz 
per 
though some sel 
the run ts 
lead and $32 worth of 
of metal. In Utah the 
for there each ton of lead ($74) 


down to 4 o7 o! 


CUuCc?e 


silver ton of pig kk id, so that 


ctive mining 1s po 
about $74 worth of 
to the tor 


Situation 1s dil 


sible. 


silver 


ferent 
carries from $65 to $129 worth of silver 
Thus in Idaho by-produ 
of lead mining, in Utah lead is the by 
ot mining at 
But Utah 
production has not been greatly stim 
lated 


silver is the 


silver yresent 


product 


prices even 1n silver-lead 


in the big company operations 


Japan Faces a Problem 


World competitive ability is returning, and foreigners 


are demanding a 2-way trade—which confronts Japan 
with a real problem in 1935. 


ADMISSION that the trade talks which 
have been taking place at Batavia be 
tween Japanese and Dutch officials hav« 
failed to accomplish anything in the 6 
months since the conference began is 
indicative of the trend of Japanese for 
eign business, and is a highly significant 
new development 

No trend in world trade during thé 
depression years has been more striking 
than Japan's rise to first place as a sup 
plier of cotton textiles. Both in 19 
and 1934, Britain has been relegated to 
second place. Japan, in fact, made tre 


43 


mendous inroads into British colonial 
markets, particularly in India and 
Africa The Japanese in 1934 con 


cluded a treaty with India granting 


Japan a quota in return for agreement 
to take of Indian raw cotton 

One of the rapidly expanding mar 
kets for Japanesc goods of all sorts has 
been in Netherlands India (new official! 
name for the Dutch East Indies; Hol! 
land's populous Asiatic empire W! 
by th colonies © 
orts, the Dutch de 


Japanese imports 
ceeded Dutch im; 
cided it tin to take 
in hand 


both si 


was Situatior 
Quotas were threat ned T} 


les 


agreed that conferen 
might setile the 
torily Japan, 
tities of oil from the Dut 
Dutch propose that Ja 
her sugar there, ag 


Dutch ships from th 


more satista 


problem 
after all. buys larg quan 
h Indies T} 
Japan buy more of 
exclude 


not to 


Japanes 


ren 


carrying 
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trade. But 6 months of talking have 
failed to bring the two sides any closer 
together than they when they 
itarted. 

Japan is running into this problem in 
other countries Shipments to Latin 
America, for example, were considerably 
smaller in 1934 than they were in i933, 
largely because the South American 
countries are putting up barriers to this 
trade unless Japan is willing to make it 
less one-sided by buying their raw ma- 
terials. Trial shipments of Argentine 
wool and of Peruvian cotton have been 
sent to Japan. But in no has a 
large trade developed. This determina- 
tion of almost all countries to bring their 
imports into closer balance with exports 
is bound to play an important part in 
Japan's foreign trade again this coming 
year. While it continues to expand, in 
the aggregate, it is running into greater 
difficulties. Perhaps the mushroom state 
of its growth is over. 

Railroad Dispute Ends 

Probably the siete poet striking dc 
velopment of the year was the settle 
ment of the terms and completion of the 
sale of the Chinese Eastern Railroad by 
the Soviet Union to Manchukuo. First 
significance is that it removes one of 
the friction points between the Japa- 
nese and the Russians. In the second 
place, agreement by Japan to guarantee 
payment for Manchukuo indicates a new 
willingness on the part of Tokyo to com 
promise with Moscow. In the Far East, 
it is generally believed that Japan is 
altering its attitude toward Moscow, has 
a far greater respect for the strength and 
the rights of the Soviet Union in that 
part of the world. Many believe that 
remaining dithculties between the two 
countries will be removed without resort 


were 


case 


to force. 

Domestic business in Japan will prob 
ably continue its present advancing ac- 
tivity because of military demands and 
construction which is being pushed in 
Manchukuo, Cotton textile production 
is likely to expand, put there is already 
heavy overproduction in woolen textiles 
ind fear that the rayon industry is over- 
expanding. Construction in the Osaka 
region has been boosted by the need to 
rebuild the area damaged in the typhoon 
Enormous quantities of rails and build 


ing materials are going to the north 
Manchukuo region, which is being 
opened up as rapidly as possible. Great 
est threat to industrial profits—which 


have advanced steadily in Japan's last 
3 boom years—is the prospect of in- 
creased taxes to cover the large treasury 
deficit. 
Oil Gives the Clue 

Foreign business is taking its cue as 
far as future trade with Manchukuo is 
concerned, from the bold tactics of the 
Japanese in placing the oil trade in that 
region under a complete government 
monopoly (Bi’—Dec29 34). Foreign- 
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ers will be allowed to sell oil in Man- 
chukuo but, as in Japan, on terms dic- 
tated by the government. 

Japan has taken some steps in the last 
3 years which have been unpopular with 
most of the rest of the world, largely be- 
cause they give the Nipponese new com- 
petitive ability. But Japanese ability to 
do a smart merchandising job is recog- 
nized and has probably built up a coun- 
teracting respect. With international 
trade bargains likely to be a feature of 
1935, it remains to be seen how effective 
the Japanese will be in consolidating or 
expanding their present position. 


Soviet Credit 


Russians refuse to pay exorbi- 
tant interest rates demanded by 


London, ranging 10% to 12%. 


No cCouNTRY has received more Soviet 
orders this year than Great Britain, In 
10 months they exceeded $41 millions, 
more than double the total for the same 
period last year. 

British executives are eager for the 
business. It keeps their plants busy. 
Credit risk (up to 60% or 759%) is 
guaranteed by the government. Russia's 
credit record under the Soviets is 100% 

Surprise move by the Russians in Lon- 
don came early in December when they 
suddenly started placing orders for cash. 
Ten British firms received some of this 
ran to more than 


business, which 


$250,000. 

Arcos, Moscow’s trading organization 
in England, made its explanation 
promptly, bluntly. Credit in England is 
too expensive for the Russians. At a 
time when interest rates in London have 
dropped to almost nothing, the Russians, 
despite their credit record, are charged 
from 10% to 12% a year (Berlin and 
Rome, handling a fair volume of credit 
on Soviet business, charge only 14% 
to 2%). 

The British are perturbed. Labor's 
influential Daily Herald has 4 sugges- 
tions to offer: The period of Soviet 
credits should be extended to 5 years; 
the insurance rate charged by the gov- 
ernment under its Export Credit Guar- 
antee for Soviet contracts should be re- 
duced to the German and Italian levels 
of 14% to 2% (profits to the Export 
Credit office on Soviet business already 
exceed $7 millions); the government 
should guarantee, if possible, the total 
bill instead of only 759; Russian trade 
bills should be discountable in the City 
at normal rates 

London does not expect a long con- 
troversy over the question. Bankers and 
the government—pressed by industry 
are likely to speed consideration. Soviet 
credit will probably be extended on the 
same basis as to other countries where 
the risk is no greater. 
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‘Business Abroad 


program in Germany. 


World greets 1935 with optimism. Many new projects 
Warm weather aids vast construc- 


Japan denounces naval 


treaty; may precipitate building race. 


rated f . 


| greeted 1935 with varying degrees of optimism 
ns as Palestine, Finland, and Chile are enjoying business booms. 


Such widely sepa 
Or 


industsial countries, France is probably most pessimistic, though in 


Hollan Poland, and China business activity has declined disappointingly in 


r nths. 
they were a year ago. Mexico is mak- 
‘ag striking economic progress. So ars 


South 


i anada and Africa. 
More Power to Ireland 

Indicative of the wide variety of proj- 
mplated or under way is 
lin’s new plans for a second great 
r power plant in the Liffey Valley 
b augment the current generated by the 
Shar in the great scheme developed 
The new plan calls for an 
ture of nearly $24 millions and 
part of the dreams of Irish 
bring their country up to 
ree it as far as possible from 
c dependence on other na- 
with Britain are being 
Joosened rapidly. A new quota system 
ts will the government 
ntrol of a strong bargaining 
1 dealing with other countries 
is becoming more forei 
ious. An exhibition ship is 
1 out in Gdynia now to carry 
lay of Poland’s produc both 


Miucts——bo 
; materials and manutactured gox 


t : 11es 


give 


-—to foreign countries. 

ng the tremendous stccess i! 
the South Atlantic run of the two speedy 
Jralian liners—Rex and Conte di Savoia 
-ltaly is preparing now to recondition 
the S rand Vulcania (though they 
Are comparatively new ships) and equip 
t th new propelling machinery 


which will drive them at 21 knots. 
Italy is attempting to be- 


come more self sufficient and to find 
! for more of the country’s over 
t lel people by reclaiming vast 
areas. Following the success of th 

march reclamation, Mussolini 
fis year will attempt to settle the Apulia 
; nd work it intensively on a crop 
rvtation scheme under the guidance of 
t t government agronomists 


Germany 


Business leaders optimistic. Bond 
prices rise. Warm weather allows 
construction to continue. 


Vircless)—Optimism is mort 
4 lin Berlin than in some years due 

improved international outlook 

the continued expansion of do- 
business. Two favorable 
the new controversy ovet 
uaranteeing of Austrian independ- 


less 


are 


Almost all Latin American countries are more hopeful than 





ence and the continued difficulty 
carrying on export business. 

The advance of the bond index during 
December from 92.07 to 94.09 has 
roused fresh hopes that the government 
may be able to carry out its conversion 
operations, long planned but always 
thwarted by unfavorable developments. 

Abnormally warm weather is making 
it possible for construction activity to 
continue at a steady pace and has pre 
vented the usual seasonal decline i 
number of employed. 

In connection with the Nazi reorgan 
ization of business to fit into the syst 
of the corporate state ( BIW 29°34 P 
Berlin is now informed that the regional 
divisions will correspond with the 13 
new areas which in future are to be thx 
“provinces” of the Reich. 

Nazi promoters of the reform point 
out with particular satisfaction that it 
will not be possible in future for an in 
lividual firm to all tl 


P ] +1 
benefits of a trade ass withou 


im 1 


amnd Jes 


enjoy directly 


ciation 





t busin ‘ ] to re 
t! t 
’ ot 
\ i 1 \r 1 1 i 
i ‘ t W ’ 
Ss AA le & (; } ‘ fi 
| ] hy | 
e@ (Ce il « \ | 
( 1 hy \ 
It t ! l iT 1 « 
ire regular] king in Ger 
it tore nf 
On the whol nm 1 
ranizat t t ) 
Schacht and } +] 
contrasted to left ¢ Na ( 
orators. This is the rea nv 
dox and radical Na 1 
ith open distrust They cor t 
whole new setup a “bourg: 
spiracy.” The fact that labor | 
been given anv place within the 
rganization is arousing the resent: 
of the “Labor Front” and its influent 


leader, Dr. Ley, is openly criticizing 


Nazi pres 


the 


France 


Deflation continues in France, but 
prospects brightened by political 
and financial betterment. Citroén 
plants continue to operate. 


Paris (IVVireless While tl ey 

business outlook in the last few 

} is not he 1 I \ Ie. t T t 
rov ent was flected in t 

proved | iv buy h w 

al ted than in 1933 





Automobile Manufacturing Co. No 


larger than 


JAPAN’S MIDGET CAR—Prince Chichibu, eldest brother of the Mikado, gets 


behind the wheel of a new Datsun, product of Japan's government-subsidized 


the Austin and other small 


European cars, the Datsun is adapted to the stature of the Japanese, their low 
buying power (cost is about one-third that of a Ford), short travel distances. 



























Oks 


much brighter than a few 





future 


traighten the financial situatior rh 
confidence reached the man in the street 


price 





through a severe deflation and all 
the “curtailment” that Americans must 
remember goes with it is the increase by 
one-third in the number of registered 


unemployed in 1934. Pari 
to combat this decline in the amount 
of work available by inaugurating a slum 
clearance program and going ahead 
with building plans for the 1938 exhi- 
bition 


preparing 


Citroén in Trouble 
Newest threat of increased unemploy- 
ment is the financial trouble in which the 
great Citroén Automobile Co. is in- 
volved. André Citroén is to France what 
Henry Ford is to the 


United States. 
More than any other manufacturer he 
brought to France mass production, and 
operated his vast business on the most 
modern methods. More than 20,000 
workers are normally emploved direct 
in the Citroen works, and another 35 
0OO are dependent on the operations of 
the Citroén business. As recently as 
last spring, representatives of the Ci- 
troén company were in the United States 
buving machine tools. 

The company is being forced into 
liquidation by the inability of creditors 
to agree among themselves what is to 
be done in a difficult situation. France's 
“big four” banks are heavily involved, 
and the Michelin Rubber Co., another 
of the great industries in France, is a 
large creditor. Besides this, the public 
holds shares in the company which are 
selling now below 60 frances, though pat 
is 500, and they sold above 2,500 during 
the boom. Of the 105,828 French auto- 
mobiles sold in France during the first 
& months of this vear, 31,178 were 
Citroens. 

Because of the large number of men 
who would be thrown out of work it 
the plants were to remain idle during 
the litigation, the French government 
will not allow the plants long to remain 
closed. The ability of the plant to pro 
duce nfunitions in time of war also gives 
the government a special interest in the 
outcome, though the Premier has de 
clared that the government will only 
assist private reorganization, will not 
take over the business 

Anxiety Over Poland 

There is some anxiety in French bus 
ness circles over troubles which have de 
veloped in Poland, where the French 
invested heavily during the first 10 years 
after the War, and where they now own 
important interests in Polish industry 
\bout 6 months ago the manager of a 
large Polish. steel works which is 
financed and owned by a French com 
pany was imprisoned following tax dis 
putes with Polish authorities. Now a 
new case has arisen between the cits 
Warsaw and the French-owned Warsa\ 
Electric Co. Despite 3 decisions in in 
ternational courts, the Polish govern 
ment is said now to have imposed lower 


; 
Ol 


’ 
rates on the company and threatened to 
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STOUT RAINBOWS—Irish brewers have been disappointed with Ameri: 
since repeal, but not with recent sales records in England. Encouraged | 
ing British demand, Guinness (of Dublin) has put up a new plant near | 
These are some of the Guinness vats—the largest hold over 90,000 gal. « 


cancel the concession, drawn originally 
to expire in 1937, and to take over the 
properties. These moves, and Poland's 
new friendliness toward Germany, have 
made French investors quite nervous 


Great Britain 


Business booms; money lent at 
record lows; motor production 
touches new high; London takes to 
small apartments built in New 
York style. 


Lonpon (lVireless)—British business 
boomed into 1935 with 36,000 more per- 
sons employed on Jan. 1 than on Dec. 1, 
with a record of 600 fewer bankruptcies 
than in 1933, with insurance selling in 
record volume, and with rail traffic 
steadily increasing. Cotton, coal, and 
motors show the best improvement. A 
larger volume of money flowed into new 
issues than in any year since 1930. 
Yearend credit was dramatically 
cheap. Declining interest rates—which 
went into a genuine toboggan during the 
fall—make it impossible to place money 
at even ! return, though a few wu 
wary borrowers, pressed for immediat 
funds for yearend settlements, paid a 
high as 3% on Dec. 30 to cover the 
needs. London expects discount rates t 
go down to unprecedented levels in th 


next few weeks. Reaction continues t 
force money into giltedged securities, old 
Consols selling at the highest figure 
since 1903. Demand for _ industrial 
shares—particularly textiles, building, 
steel, and electricals—is increasing. 
Government-urged rationalization of 
various industries, especially steel, has 


been sufficiently successful to 
land to expect similar m 
textile industry this year. Pre 
is to scrap 10 million spindles 
aid of a government grant of 
millions, the plan depending ot 
ity of spinners to agree a 
selves on what spindles shall 
the plan is successful (and pul 
ion is strongly behind the g¢ 
more than the industry ), it is | 
further rationalization, previ 
jected, will be reconsi 

Also of interest in the textil 
is the agreement by directo: 
Manchester Roval Exchange t 
a display on the Exchange floo1 
made from Indian cotton. It 
the plan to stimulate Empir 
Major imports now come 
United States. 

Automobile Boom 

The boom in the automobil 
facturing business which has | 
der way in Britain for more thai 
is continuing. Production this 
ceeded 346,000 units, compar: 
little more than 280,000 unt 
Vauxhall Motors, controlled | 
Motors, has declared a 75¢ d 


common stock, minus the tax 


, 1 
eTed 


the first dividend on com: 
years, last vear’s profit hay 
used to clear 5 vears’ arrears ot 
ence dividends. Plant expansion 


increased demand is continuing 


In Great Britain there are mot 


200,000 savings clubs which 


somewhat the same basis as the 


mas savings clubs in the United 


In Britain they cover a wider rat 


T 
purposes and collect as much 
millions a year. 


popular, there have been certan 
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While the clu 


Can: 


New bu 
tically ° 
new hig 
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records which Britain has 
to eliminate. In the last 13 
example, 90 clubs were in 
ficulties and 30,000 sub- 
+ nearly $150,000. Now the 
eas gs Committee, a govern- 
peas | organization which has 
ly $5 billions of public sav- 





: wag organized in 1916, has 
i to bank and supervise the 
= clubs. It is Britain’s way of 
= pr tecting the little fellow. 


im the scheme is voluntary, 
n being relied upon to bring 
of the small clubs under its 


—- 
ry 
- 


- rkers, familiar with the in- 
us apartment house projects ot 


ch, will be interested in the 








7 1} } ¢ 

= - rent in London that the New 
NM ork rator has secured an option on 
sroperty along the Thames in Gros- 
senor Road and plans to build there 
* ther “Tudor City.” Its contemplated 


1.300 apartments with a total of 4,370 
rooms in a group of buildings around a 
ntral | ark will not be unlike the little 


- nity in New York’s East Forty- 

PSecond Street. London has recently be- 

| come very “apartment conscious.” Small, 

ja furnished and unfurnished 

7 ts have been renting as fast as they 
2 be pre pared. 

i's “tree belt” has its counter- 


Britain in a smaller, but well- 
cheme. This year, government 
planting 50 million trees in 


totaling 21,000 acres. 


Canada 


New business year begins optimis- 
tically. Mineral output touches 
new highs. Problems in 1935. 


—Canada’s Dominion Bureau 
Statistics reported on New Year's 
its economic index of industriai 
ness conditions recorded a two 
eh for the week ended Dec. 22. 
x touched 102.4, which 
th 82.9 the 
\t the same date 


tendency was downward: 


com- 
tor same date in 
iin of 23.6%. 
the 
upward. 
business generally has 
a considerable factor in the 
economic condition of the coun- 
the steadily increasing mineral 
m. The bureau places the value 
278 milli against $221 
for 1933, a gain of 26%. Gold, 
ts new high value, entered heavily 
e picture. The volume of produc- 
964,395 fine ounces—was slightly 
f 1933, but the value—$102 mil- 
i $84 millions for 
year was 


~ 
ates 
: s 


compares with 
\verage price tor the 


Silver production at 164 million fine 
valued at $7} millions, showed a 

» gain of 8% and a value gain of 

\t 130 million pounds, nickel was 
Copper at 367 million pounds 

i the previous high year, 1930, by 
but the value was off on lower 
Lead established a record and 
up 20°, for the year at 342 million 
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Coal production 
crude petroleum 26 

metallic minerals gained 
clay products, her 


omer 
Ie 
<< ¢ 


pounds, was up l/‘ 
Other no! 


()* cement 


tructural materia 


Three Radical Measures 
The three radical measures of the la 
parliamentary session—the revised ( 
panies’ Act, the Agricultural 
justment Act, and the Marketing Ac 
have not been long enough in operat 


to permit caretul asuring of the 


Debt .\ 


Tui mie 


effect. Company stock flotations are b 
ing much more carefully scrutinize 
under the more stringent legislation, 
while provincial authorities are much 


more alert against the mulcting of the 
public. Under the Debt Adjustment Act, 
farmers are authorized to secure adjust 
ment of their mortgage indebtedn 
through special courts, and having 
cured this, to receive substantial finan 
cial assistance from the federal govert 
ment in order to get on their economik 
feet. Farmers, not only in the blight 
prairies but in the older provinces, evi- 
dently find the measure to their advat 
tage, for thousands have invoked it 
Producers of half dozen natural 
products, mostly agricultural, have so far 
come under the Marketing Act. | 
der this act the government sets up local 


] 


some 


boards, under a central board, to regu 
late the domestic or export marketing of 
the product provided a specitied pel 
centage of producers are willing. In th 
absence of evidence of complaint, it is 
assumed the measure is working well as 
far as it gone. In the extent t 
which it provides state intervention i 
private business, it is the most radical 
legislation ever passed in Canada. 

In 1935, Canada probably will not b 
concerned much with economic re 
covery as with economic and social 1 
adjustment. Now that it is felt 1 
Ottawa that the former is assured, th 
latter will be attempted in a big way. It 
is recognized that the time has come f 
this country to have a new deal. T! 
week Prime Minister Bennett is taking a 
leaf from President Roos« 
is using a nation-wide r 
discuss in a series of 5 or 6 ad 
the affairs of the country with the peo- 
ple. In these addresses he will lay th 
foundation for policies designed to elimi- 
nate and prevent conditions in industry 
and business such as revealed by tl 
Stevens commission on business. He 
has not in mind, it is understood, “plans” 
or ” but rather constitutional and 
legislative measures of a definitely 1 
form character. It will be ona prograt 
of such social and economic reform that 
he will appeal soon for the return of h 
rovernment in a general election 


has 


It’s book at 


s 
1 | 
adio hookup t 


és. ’ 
codes, 


Far East 


Japan denounces naval treaty; 
building race threatens among 
major powers. 

JapPan took another decisive step this 


week toward establishing Tokyo as the 
political dictator of the Orient when the 
Washington naval treatv was formally 


denouncs Pheoretically 1 tr 
mains ettective tor two year Jay 
\\ t t continued but i \ 
\ h will privy t N ) ‘ 1 
equality with Britain l 
Stat Full busine 

ve will not be | ! 

\ | tie £ I 
) 11 ] wil rt < ( < 
Ss every it 1 1 t 

t re en) } ne to 
ent | ts 5 v lra il f 
| Ci Lik t N i 3] ett 
\l if. 27 

hay ins cl ‘ ( ur l 
ments in Manchukuo furt! 
denced by the announcens ot the 1 
mation recently of a bipartisan * 
nomic board” which will sit at Hsin! 
(capital of Manchukuo) and pa 
legislation and policies affecting the « 
nomic development of this new Asiat 
tate It is avainst this absolute cor 
that British and American oil compani 
are protesting (BI —Decl9's4). Re 
resentatives of both groups are meet 
now in Shanghai to determine tutu 
policy in Manchukuo, probably to ut 
their plans tor future operati 

Following large construction | 
equipment contracts placed recently t 
German and British firms, Chinese oft 
cials are negotiating now with t 
Arthur G. McKee Co. for constructi 
of a steel mill in the Canton area, t 


contingent on i 
the Chines 


pro ect being 


of a $10-million loan by 


Latin America 


Washington expected to announce 
soon new trade treaties with Latin 
American countries. 


SHIPPERS and the export communit 
pect almost daily now the announ ent 
from Washington ot me recipt 
trade agreements hB 1. Colom! 
and Haiti, all of which involve bu 
of some volume. With Brazil and ¢ 
lombia, in particular, the United Stat 
has long had a large untavorable t 
balance which it is ¢ ypectt 1 the I 
treaties will help to re é \lso, in 
struggle for Latin American busi 
which has been intensified in tl ] 
year by keen competition f1 
and Germany (both of 1 
to take increasing quant eS 
American raw material \mericat 
are eager to know « ‘ t] vhat b 
future busine with t unts 
be negotiated Presumab] the 1 
trade agreements will have in tl 
something covering foreign exchar 
transters 
Threats of the government forcibly to 
duce power t ha come trom 
eral Latin American governments du 
ing the last five years. In almost all 
countries, some ot the largest el 
Pp wer compan are col troll 1 bi 1 
eign interests Mexico has once 1 


announced that it is considering a f 
reduction in rates as a part of the plan 
| we 
the « 


to modernize and industrialize 


trv under the new 6-Year Plan 


39 
































Mone and the Markets of interest charge Ss, and 
y bank has already acted 
Banks in Cleveland are lower 
‘ ‘ yage interest trom 6% to 54 
Bankers expect rate skirmish to lead into general legis- © Banks generally have }s 40 
° ’ 2 7 Sane <3 do =a P 
lative battle. Next step in bond market may be a step 3""%""'S no cl nh 
7 - - " -~< 
into the stock market, which has political expectations. —?°>ite™s and @ plethora of iu Thos 
. — are average rate for all types ot ‘ 
Commodities hold favorable position. New York City banks 
3.22% in contrast with 4.88 4i00 
THE teapot tempest over the cut in sav Because of the current agitation, new time of the moratorium in Mar : 
ings deposit interest ordered by Federal legislation affecting banks will attract Rates in 8 other Eastern cities n 
Deposit Insurance Corp. still brews. greater public interest than has been age 4.08%, down from 5,39 i 95 | 
(he order lowering maximum interest accorded the quick succession of steps banks in Middle, Western and S 
payments by insured banks to 2$%%, in by which Washington has quietly and cities, which traditionally hav 90 
line with that for Federal Reserve mem- wnostentatiously extended its controls rates, are averaging 4.93¢ - 
bers, has been deferred in the expecta- within the last two — 5.68%, 20 months back. 
tion that Congress will shortly take \s a result of its public airing the Rates Out of Line 85 
steps to clarify the corporation's author FDIC ruling has hoa elevated into the Cuts have, of course, come « ms 
ity. Thus, the episode may be the spark category of issues-of-the-day. Lowe the quick merchantable loans. O 80 
plug that will start new banking legisla- rates have general approval, but there is Over-the-counter customers’ acc 
tion. objection to the imposition of uniform tions tend to retain traditional 
Forcing the Issue rates which disregard sectional varia- out of line with those quoted . 5+ 
With Senators Glass and Fletcher tion in credit conditions. Banking cir- market types of paper. The \ 
proposing an investigation of FDIC, cles also question the desirability of too : port, purporting to disclose a 
and with Senator Vandenberg, author of  ste¢ p reductions in deposit interest. of business credit, incidenta 
the amendment creating FDIC, demand- Lower rates help the bank’s earnings, that high charges on loans hay —— 
ing broader regulatory powers for the enable them to hold a better grade of considerable deterrent to liberal | 
corporation, the issue is being forced investments, should induce a lowering of ing by business concerns. 
into early prominence. Perhaps on its loaning rates and so encourage expan- The banking system has cor 
tail will come the Administration’s whole sion of commercial credit. However, way from its demoralized t é 
banking program, still an unknown the point has been raised that lower March, 1933. When the mor 
quantity in banking circles. In this con- rates may lead only to greater holdings was lifted, 4,215 banks with $4 


nection banket 5s W ill anxiously pe rus¢ ot rovernment securities and bring no of deposits were unable to ret pe ? 















































the Comptroller’s annual report for the benefit to commercial borrowers. This diately. Their number has 
legislative recommendations it usually would be an unfortunate outcome. cut to less than 230 and deposit 
contains, their interest heightened by the Che banks’ own voluntary program of in them aggregate only $130 
knowledge that its auth J. F. T. cutting deposit interest has been tied up Total bank deposits are up al: 
O'Connor, still declines to a kicked up- with a cut in loaning rates. Mutual sav-_ billions for the last year. 
Stairs into the job of Federal Reserve ings banks in New York followed a cut January is habitually a period 
agent in San Francisco, preferring to in savings dividends with a reduction in ness in money markets with the li 
remain in Washington despite the evi- mortgage interest (BIV’—Nov17’34). tion of fall trade loans piling mon 
dent lack of sympathy between him and The New Jersey Bankers Association the banks and currency comir 
ther Administration banking officials. suggested a general downward revision after. the Christmas circulat 
Bone 
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nt deposits, is likely to put 
ss reserves back near the $2-billion 


ng authorities think that the 
Christmas spending made an- 
draft on hoarded money. It 
| that more cash was being spent 
id been taken out of bank tills. 
comes back to the banks than 
sued, the estimated $600 millions 
still in hiding will be reduced 
notch. 


Bonds 

S01 s the bond market is concerned 
is all set for active resumption 
ipital financing. However, the 
s still lacking. January, traditional 
month for new issues, will do 
than extend the meager refund- 
g and giltedge offerings of the last 
nths. This is in spite of a keen 
for all types of better-grade 
s 1 market a year ago would prob- 
have broken through the resistance 
| by the stringent regulations of 
Securities Act. This year, prospects 
modification of the restrictions 
ick new business. Issues now in 

rks await new rulings. 
nwhile, prices on outstanding ob- 
ns hold around the best levels on 
and even second-rate securities 
ng brought up more nearly in line 
verflow of investment funds into 
arkets. Financial commentators 
this a possibility that bonds may 
stalemated much as short-term 
paper has been. In the latter 
t, institutions bid rates down to 
nominal levels without stimulat- 
ng a new supply of paper and the mar- 
t, in consequence, is practically dor- 


Such a stalemate in bonds would tend 
ing emphasis over into equities, a 
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depression. So tar—aside from a boom- 


let in stocks in the summer of 1933— 
bonds have featured the recovery pe- 
riod. In the last year, along with the 


price advance, trading in listed bonds 
has grown to a larger volume than at 
any time since 1924, whereas dealings in 
shares have dropped to the lowest point 
since 1925. In the early stages of this 
growth, interest was restricted to types 
of investments that offered a haven 
from monetary uncertainties, especially 
giltedge short-term obligations. Then 
high-grade long-term issues began to 
pull. Recent development: have drawn 
lower quality obligations into the buy- 
ing line. The next step would be for the 
investor to forego the creditor position 
and assume that of a stockholder. 
Little Spade Work Done 

There have been only limited back- 
stage preparations for the time when 
the way of the new offering will be 
made easier. Corporations are not dis- 
playing great interest in straight new 
financing and the necessary business in 
line for attention is for railroads and 
utilities rather than for industrials, 
which have greater favor in the market. 
Municipal borrowing will continue 
prominent,- but even here authorizations 
are too light to provide anything like 
the volume of securities that the market 
is ready to absorb 

The private offerirg method of 
financing promises to continue popular. 
3anks have been admitted to this typ 
of operation by a ruling of the Comp 
troller of Currency on investment ac- 
tivities under the 1933 Banking Act. 


new 


When, under this act, banks were denied | 


underwriting privileges, they were 


limited to buying securities long out 


standing and of established marketa- 
bility. Restrictions are now modified 
so that they can acquire new issues 


where the issuer has other securities or 
earlier offerings of the same issue out- 
standing and widely held. 
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tl 


favored directly by specihe at 


‘ 
Stocks ! 
BONDS DAY BY DAY ' For a while, the stock market is t 
Unit: Dollars per $100 Bond ease? Pe 
| ee ee ogi a) ee _ to be geared more clo ly to Was 
Bii0 — than ever. Speculators are now h 
their ears to the ground for indica 
‘ | ee eae P is to whether Congress will go al ! 
105 q with the program of aiding busi: | 
{ U.S.Government * that has been in vogue si! N 
W400 —_——} - —t - or introduce its own ve n of re 
F through new inflat \ 
: Greater activity and better prices a 
| 95 — | I t ipated, either way 
20 Utility * lf movements are inspired by 
Tee eC eles | modic injections of inflation talk 
90 will consist of swift spurts ar 
sk reactions, requiring nimble trading 
as — —| 20 industrial ___| 53 Se Pa not conducive to broad public part 
nd I eee patior If Congr loe thing 
P= An cto aor” | ial ~< pation. 1 ongress does nothing 
“ea: eee, x P ” . x disturb the growing confidence in bu 
ae aw o~wo 4 20 Railroad x S na : 
80 a - > wary 3 nee Rank of NY —— ae — ness prospects along the lines of the last 
=e ‘edlera/ Reserve Bank oi se: aa eth <per 
LY 2 Standard Statistics Co. | tew months, stocks mav get their 
. f vance from a broadening of outside in- 
75 ~ teres 
1 8 15 2229 © 13 2027-3 10 17 24 1 8 15 2229 5 12 19 26 seTER. . » meas 
Sept. Oct. Nov. Dec. Jan. _ ee 
1934 1935 | i? TANK and hie ot the nafes h 
t gone far toward reflecting the actual 
betterment in business or the brighter 
outlook. The broad rally that t under 
’ : ve | : : } 1 1 way in the fall broke up into individual 
| this year, combined with large logical step in the normal climb out ot a aa a — a oe - 
. movements in December and, although 


sues | 
velopments have forged further ahead, 
ie list generally has been drifting 

After finishing the old year with a 
burst of strength, trading has relapsed 
into a waiting attitude this week, but 


the rest brings out no more than techni 


? 
t¢ 


cal price reactions here an 


featured by special runups in 


l there and 
ste l. 1 
yr, and farm implement shares 





GENERAL 
MILLS, 1¢. 


26th Consecutive 

Common Stock Dividend 

December 31, 1951 
Directors of General Mills, Inc., announce 
the declaration of the regular quarterly 
dividend of 75c., which is the twenty-sixth 
consecutive dividend, per share upon the 
common stock of the company, payable 
February 1, 1935, to all common steckhold 
ers of record at the close of business Jan- 









wary 15, 1935. Checks will be mailed. 
Transfer books will not be closed 
(Signed) KARL E. HUMPHREY, 
* Treasurer. 
WHY NOT 


NOW? 
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MR. JOHNSON 
OF THE WHITE 
COMPANY 1S 
HERE TO SEE 
YOu! 


Prospects Can Always 
See Me Now! 


«++ Thanks to this Clever | 
Good-Will Builder 


T’S amazing how seldom prospects are 

“out” or “busy” when I come around 
nowadays. A few months ago our Sales Man- 
ager sent out an Autopoint Pencil to every 
man on our prospect list. 

I’m still marvelling at the effect that little 
gift had. Yet, it’s easy to understand. An 
Autopoint is not only a constant companion. 
As one fellow said, it’s the one pencil in your 
pocket that you can be sure will have a good 
point and wili write comfortably and con- 
veniently. Prospects told me that they 
immediately felt that ours must be a high- 
class firm—because they learned ofusthrough 
this high-class, dignified gift. And I know, 
too, that this handsome reminder helped 
bring back many “‘strayed”’ customers. 


Ask These 4000 Users! 


Over 4000 firms have seen for themselves what 
Autopoints can do in building good-will and in 
actually landing business. They've used Autopoints 
in dozens of ways—all of them success‘:l. 


Send For This Book 


In fact, we’ve made a book of sales plans out of the 
actual experiences of these satisfied users. Why not 
get a copy, free? See for yourself what Autopoints 
can do. And incidentally, let us 
tell you of the hundreds and 
thousands of dollars Autopoint 
pencils are saving in office use. 
Simply mail the coupon now for 
free book and other information. 


THE AUTOPOINT CO. 
1801 Foster Avenue, Chicago, Ill. 
e 








The # Betier Pencil 


Autopoints are Available at all Reliable Stationers 
meee eee eae ae ae 
The AUTOPOINT Company, Dept. BW-1 
1 1801 Foster Ave., Chicago, II! 
1 Without obligation, please se nd me at once your 
Sales Plans Using Autopoints 
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! . Also send me information on how A points can l 
| save 4lc to 90c per employee on e pencil l 
| bill 

| Name 
1 " } I 
U aaare | 
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ceecensennamennesmmanmaneD 
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ommodity Markets 

BARRING the possibility of new infla- need not bear directly uy 
tionary developments (and those inter- except by way of increased cor 
ested in commodities will do well to Until it is known how muc! 
keep a close watch on the capital), advocates of money juggling 
price movements henceforth are not well to discount their threat t 
likely to be of the broad sweeping vari- ent state of price equilibriw 
ety that characterized 1934. <A great Textile materials have f 
drought does not often repeat itself, and cent market sessions—cotto1 
it was that influence that gave the big and rayon reflecting the s} 
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| upturn to the great bulk of farm prod- in the activity of their respect ( 
ucts last year. Other commodities were tries. Cotton mills finished a yi 
similarly affected by the act ivities of with a spirited revival and, w 7 
control agencies of the federal govern- season just ahead, are showi1 t ( 
ment, various trade groups, and world terest in covering on supplies. a 
cartels. inquiry for cotton likewise has i: ' 
Balance Attained Silk has been a strong featur: : 
Che new year opened with supply and a part of its impetus from r 
demand in far better equilibrium than a_ of further advances on certain 
year ago, with most artificial factors in rayon. Woolen mills are busy « 
full operation, and with markets el lines, and although their prices 
ing the resultant increase in stability. warrant bidding up for raw 1 | Ta 
Che big factor now is the increase in their supplies are so low that s ' ft 
consumption, incident to business recov- be covered in the wool market. \' States 1 
ery and im _ ing buying power, whi prospect of record tire sales and fi 
| by its nature aks up price movem ents control over production, rul ' N 
|into integral ponove the response of in- 1 up in price. B 
dividual commodities varying according Marketing Orderly * 
to circumstances. Commodity exchange executi1 , 
T he bud ling business recovery has relieved to see Dx cember contr c 
already imparted a healthy firmness to pire in all items without anot! 
| the price structure, trade buying having such as developed in sugar, 
spurted enough to give a distinct lift to tracted unfavorable attention to 
such seasonally active comm< adit s as trading at a time when another c 
textile raw materials, fuels, rubber. On sional drive for further regulation S 
items where consuming interests hang inevitable. Aside from the sug ce | 
hack, the buying on reactions is enough sode, commodity trading has ” 
to prevent any sharp price slump. in an orderly fashion despite ; 
Inflationary suggestions so far aired circumstances, and traders look \ 
by Congress are restricted to larger to its further expansion. On |] % ! 
spending, as in the bonus and old age trading is scheduled to start in : 
pension proposals. They do not directly (page 20), but that addition to 
involve further monetary manipulation, is offset by the suspension of b 
although something of this nature may by the New mS. rk Tobacco Ex 
come out of the conference of inflation (BIl’—Sep29'34), which failed t 3 
advocates called for mid-month. Even sufficient support from the indu 5 WA 
a considerable acceleration in spending warrant continuance. 
New } 
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Ff MINUTE passenger service by 
j inaugurated Wednesday be- 
t cago and the Twin Cities on 
“] .” new crack train of the Chi- 


North Western which Mid- 
West rs expect will edge itself in- 
hall of fame alongside the 
Limited”” and ‘Twentieth 


3 
“ ‘a 

aq ' The train is of standard steel 
a tion, air-conditioned, and drawn 
7 |-burning locomotive. It clips off 
Bthe | eg ae non-stop 85- 
#7 stretch in 80 minutes, reduces the 
f f regular passenger trains between 
Chicago and the Twin Cities by 2 hours 
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snarcotic drugs.” 





and 50 minutes, covering the 400 miles 
fin 400 minutes—hence “The 400.” 


iTaxes collected annually to support all 
Bforms of government in the 
SStates now total $9.5 billions, equal to 


U nited 


one-fifth the national income, estimates 
th "Newent Industrial Conference 
Board. That is $0.7 billions below 1930 
Meantime, all government expenditures, 
excluding debt retirements, have risen 

A lot of sweat 


to about $15.5 billions, 
ll be shed before a way is found to 
those 2 ends meet again 


Some people think the traffic in mar- 
licenses makes a good business 
neter. Business Week does not 
ver this vital field in computing its 


HWeekly Index but we are going to do it 


here, this once. In New York County 
(no other figures available) there were 
) licenses to matrimonial bondage 
issued in 1934, against a paltry 27,255 
1933. Which proves beyond all 
shadow of a doubt that business im- 
ved last year—in marriage licenses, 


New Year's resolution of the never- 
lie W.C.T.U.: “Continued cham- 
ship of national prohibition of the 

trafic in beverage alcohol and in other 

We'll place our money 
the ‘other narcotic ear part. 


THe Census Bureau sent a battalion of 
25,000 employees out onto the farms this 
week to start the mid-decennial census 
t agriculture, authorized by Congress in 
: on farmer in the country, and 

eve got over 6 million, will have to 
ten to and answer (if he can) “100 


p questions covering practically every im 


portant ramification of the agricultural 
industry.” The survey is expected to 
pyield a valuable fund of new informa- 

n as a result of the depression up- 


eaval, drought, etc. 


D —— now has a financial czar, Albert 


E. Cobo, the man who starred at induc- 
ng g the city’s delinquent taxpayers to 
gh up back taxes in a 7-year instal- 
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Editorially Speaking — 


ment plan. Cobo in his new job is finan 
cial advisor to the mayor, second in 
power and authority in the city adminis 
tration. Under his skilled supervision, 
tax collections last year rose to around 
80%. Newspaper, radio, billboard, and 
pamphlet advertising were used to help 
do the job. During its financial emer 
gency of the past year and a half, De 
troit issued about $40 millions in scrip, 
has retired the full amount. And for 
the first time since the emergency arose 
it was able to borrow several millions 
from local banks at 4% interest on 
short-term notes, in anticipation of year 
end tax payments. 











DEALING them off the arm is becoming 
quite a job on America’s commercial air 
lines. One company estimates it alone 
served up some 300,000 meals this past 
year to passengers on its routes. The 
typical menu includes tomato juice, hot 
bouillon, sandwiches, dessert, coffee 
AFTER 2 years of expanding use, Ford 
Motor Co. has announced that its system 
of decimal measurements is now vir- 
tually universal in its factories for new 
products, Decimals of inches, that is 
The plan does not go so far as using 
decimal parts of a foot. Advantages arc 
obvious, but most important to outsiders 
is the likelihood that public announce 
ment of the progress made under the 
plan may be taken to indicate that Ford 
suppliers will find the decimal system 
of measurement a requirement in their 
future contracts. | 


THOSE who think the horse is on sal 
last legs, so to spe ak, will do well to stop | 
and think, or at least try to. Reports| 
from Iowa, for instance, indicate a brisk | 
business in horse breeding and selling 
If you believe them, at least one-third | 
more colts were foaled in that state in 
1934 than 1933, farmers are paying an 
average of $10 more a horse, sales of 
purebred Belgian breeding stock in- 
creased in 1934 by 50%. To top this 
off, New York City, of all places, not 
long ago received a whole carload of 
horseshoe nails, said to be the first ship- 
ment of that size into the city in some 
25 years. The auto makers had better 
watch out. 





CRuDE oil produciion for the world in 
1934 equalled, if it did not surpass, the 

peak output of 1929, say foreign oil 
experts of Henry L. Doherty & Co. They 
estimate output last year totaled 1,489. 
990,000 bbl., an increase over 1933 of 
over 70 million bbl. All but 8 of the| 
21 leading producing countries out 

stripped any previous year, while Amer- | 
ica’s 1934 production is exceeded only | 
by the 1929 top. 














HOW TO SHIP 





AIR EXPRESS 


Make up packages as 
for rail shipment. 


Telephone Air Express 

Division of the Railway 
Express Agency, or call a 
Western Union messenger. 


Door to door pickup and 

special delivery in prin- 
cipal cities at no extra cost. 
Packages are sent via first de- 
parture on fastest schedule, air 
or air-rail to any point in the 
United States. 


Air express travels at a 
speed of 2300 miles over- 
night! Practically all types 
of merchandise accepted — 


C. O. D., Prepaid or Collect. 


Flown in 3-mile-a-minute multi- 
motored passenger planes of United 
Air Lines and other lines. 


For Local Schedules and New Low 
Rates Telephone 
Air Express Div. of the 
Railway Express Agency 
(or call Western Union) 


Add a new word to your telegraph 
code: AIRYX. Means “Ship by 
Air express, div. Ry. Express agcy™ 
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—to rest 

—to increase 
your working 
power 

—to relieve 
nervousness 


must RELAX 


by EDMUND JACOBSON, M.D 
201 pages, 5x7's, illustrated, $1.50 
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1935—A Marching Year 


The New Year starts quietly, but 
bravely. It is, we think, less likely to 
disappoint the world than any of its 
recent predecessors, first, because we 
have learned not to expect that any 
twelve-month will perform miracles, 
and second, because the promise for 
that moderate measure of recovery 
which our chastening has made us 
content to hope seems all the more 
solid for not being too gaudy. 

None of our grave problems has 
been solved. We have still to carry 
the burden of unemployment. We 
have still a governmental budget 
heavily unbalanced. Our money and 
the currencies of the rest of the wrold 
still are unstabilized. The nations 
still are engaged in economic war, 
their frontiers closed against imports. 
International tensions continue. At 
home, the fundamental problem of 
agricultural unbalance persists and 
labor is far from content. 

But these are not mew menaces. 
In a sense, we are habituated to them. 
We have now lived with them for 
years. We have made some prog- 
ress toward their solution if only 
through learning by experience what 
not to do, Discussion of these things 
no longer sounds the hysterical note. 
Business and the Administration have 
ceased calling names; both are wiser 
in the light of experience painfully 
acquired, 

Given heart by the indications of 
solid improvement, more business 
men are taking courage for the New 
Year. The automobile men lead the 
way—as usual. They are, we think, 
the most to be admired among all 
American industrialists for their de- 
termination, their courage in taking 
huge risks, their untiring ingenuity, 
their consistent policy of giving the 
consumer more and more for less and 
less. It is not news that they are 
hopeful for 1935; the automobile 
men always are hopeful. But this time 
it is plain that they are not merely 
hopeful; they have solid confidence 
in 1935, and they are backing it sol- 
idly, on a scale unmatched in recent 
years. 

We salute them, and we commend 
their example. It should prove in- 
fectious. Already it is apparent that 
other industrialists have taken a new 
grip on the situation. The pages of 
Business Week have bristled with 
news of new plants. new products, 
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mew and more aggressive sales strat- 
egy. (Incidentally, it already is cer- 
tain Business Week will fare well in 
1935, thank you. And that fact, re- 
flecting renewed aggressiveness of 
outstanding businesses, is significant 
of the trend.) 

Many business men learned in 1934 
that men could be employed and 
profits made even if all the problems 
of the world were not yet settled. 
The one unshakable prophecy is that 
there will always be grave problems 
unsolved so long as the world shall 
last. There always have been, but 
American business always has gone 
ahead in spite of them, Sometimes it 
lags, and sometimes it detours, but it 
never stops, and usually it marches. 

1935 is a marching year. 


The Foe of Bigness, 
Nothing More 


One thing may be said of the Federal 
Trade Commission: In an unstable 
and distraught world it never 
changes. It learns nothing and it 
forgets nothing. Prosperity comes 
and then vanishes, sunk in a whirl- 
pool of disaster. Traditional policies 
are challenged, and a whole New 
Deal begins. But look at the Federal 
Trade Commission—there it stands, a 
rock amid turbulent waves. One idea 
obsesses it. It is the foe of bigness; 
nothing more, nothing less. 

Well, that is service, of a sort. For 
at least, this grim monument does re- 
mind us that we have no consistent 
economic philosophy. This country 
mever yet has made up its mind 
whether it believes in big business or 
little business; whether it really 
favors free competition, or regulated 
monopoly; whether the best interests 
of the people are better served by effi- 
cient production and _ distribution, 
however they may be achieved, or by 
the fostering of myriad individual 
enterprises, whatever that may cost. 

Aside from that reminder, the com- 


mission’s salute to the New 
not very helpful. It asks 
Congress to give it almost un 
powers to prevent mergers; un! 
authority over commerce, both j 
state and intrastate; power 
scramble mergers already 
further authority to supervis 
practices of big corporations. 

The commission already has 
authority to forbid mergers lik 
result in substantial lessening of cog 
petition. Even that restriction cra 
its style. It asks Congress to remop 
the limit; why should it be Put to th 
painful necessity of proving » 
given merger would so compe, 
tion? That takes time and trou 
How much simpler to issue its ruling 
arbitrarily. Obviously the mere fx 
that two companies already are lar 
ought to be reason enough to forbg 
their marriage. 

Congress probably knows & 
answer to that one. The commissig 
needs no such sweeping powers. 
the Securities Act and the Securitis 
Exchange Act, rigorous controls hay 
been set up which are well designed 
to prevent any revival of the stod 
jobbing merger of malodorous me 
ory. Mccgers which create monopoh 
already are under the FTC's m 
Mergers which can offer legitimey 
financing and which do not crew 
monopolies certainly ought not tok 
subjected to bureaucratic caprice. 

Following on the heels of a reque 
to be appointed dictator of the cm 
porate structure of American busineg 
the plea to be allowed to regula 
trade within the borders of each ¢ 
the 48 states is modest enough. Bu 
it is not likely to be granted. Thi 
Administration has reached actos 
state lines with little enough regal 
for the traditions of the Democrat 
party. Already there are rumblings ¢ 
discontent. Just plain practical politia 
forbids any unnecessary further step 
in this direction. 

On at least two occasions, th 
Administration had an opportunity # 
make the Federal Trade Commission 
a great and powerful arm of gover 
ment. It would have been natutl 
enough to turn over to the comms 
sion the job of operating NRA. ! 
would have been logical to make 
administrator of the Securities Ad 
On both occasions, Mr. Roosevel 
passed it by. It begins to appear be 


knew what he was doing—and wh 
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